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Sparks 


Duncan Curry 
‘Big Village Boosters’ 
Gilmere Run Certain 

Dose Dossier 


By 
Chris Sinsabaugh 











OLLECTIVELY, we pioneer 
automobile editors pay our last 
respects to the memory of one of 
us who has passed along—Duncan 
Curry. We _ survivors, like Jim 
Sullivan of the Boston Globe, Leon 
Pinkson of the San Francisco 
Chronicle, and Bob Beiser of the 
Cincinnati Enquirer, mourn the 
loss of our former dean and vision 
him in the Press Valhalla, telling 
Johnny Wetmore what has hap- 
pened in this world of ours since 
the one-time automobile editor of 
the New York Mail crossed over. 
Dunc retired in 1934 from the 
New York American and the title 
of dean passed to Jim Sullivan, 
who has been 56 years on the same 
paper, the only job he ever had 
had. His crown prince is Pinkson, 
who has been more than 35 years 
on the Chronicle. I outdate both 
of them but I am not eligible for 
the title because for years I have 
been a trade paper man, with a 
newspaper bringing up. 
ca * * 


MY MEMORY as to Dunc goes 
back to those good old days when 
the automobile industry was com- 
ing into being. Chicago was my 
stamping ground, but I take my 
hat off to New York as being the 
most important factor in the early 
development of the business. New 
York always was doing something 
—running the first automobile 
show, the Vanderbilt Cup road 
races, the Glidden tours, the Mount 
Washington hill-climb and things 
of that sort that went to prove the 
horseless carriage was being re- 
placed by the motor car. Dunc 
Curry was in the thick of the fight 
in those days. He had been a 
yachting editor of the New York 
Sun but went on automobiles for 
the American in 1899, just in time 
to “cover” the first show in Madi- 
son Square Garden. Assigned for 
the same kind of reporting was 
another yachting editor, Charles S. 
Davis, of the New York Times and 
who now is chairman of the board 
of the Borg-Warner Corp., one of 
the largest of the parts and ac- 
cessory-making companies in the 
business today. 

* x * 

THOSE “Big Village Boosters” 
of the times were a gallant crew, 
with Dunc playing a prominent 
part. His associates of those days 
were later to become famous in 
the industry — Alfred Reeves, at 
that time automobile editor of the 
New York Mail and later to run 
the manufacturers’ association for 
a quarter of a century; Amos G. 
Batchelder of the American Auto- 
mobile Assn.; Ray Owen, who at 
one time sold the entire output of 
the Reo and Premier and who 
built the Owen Magnetic; Eddie 
Korbel and Worth Colwell, still 


publicists; Hank Colwell, a news- 
Ppaperman famed for his clever 
pen; Fred Wagner, race starter; 
“Senator” William J. Morgan, who 
discovered and ran the Ormond 


(See SPARKS, Page 19, Col. 1) 
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Idle Tank Cars 
Will Speed End 
Of Fuel Rationing 
20,000 Start Carrying 


Needed Gasoline to 
Eastern States 


On Defense Front 


Automatic aviation Page 
CUTS TOUTE oot cccéicsciccce 6 

See Automotive Washington .... 18 

Lubrication on wheels .......... 16 


By Harry A. Williams 
Associate Editor 


DETROIT. — Forecasting 
an early end to the gasoline 
shortage in the 17 states 
along the Atlantic Seaboard 
was the announcement Friday 
that every available railroad tank 
car would start immediately to 
carry fuel from the Western states. 


Appearing before a Senate inves- 
tigating committee last week, J. J. 
Pelley, president of the Assn. of 
American Railroads, said that by 
utilizing all available tank cars, the 
shortage could be ended in two 
weeks. There: are 20,000 idle tank- 
ers capable of moving 200,000 
barrels of oil to the East daily, he 
said. The daily shortage in the 
Eastern states has been estimated 
at 174,000 barrels. 

At a meeting with U. S. officials 
last Thursday night, railroad rep- 
resentatives agreed to reduce the 
shipping rates on gasoline and all 
fuel oils by a flat 25 percent and 
a reduction ranging as high as 50 
percent on crude oil shipped from 
the West to the East. 


Previous to the announcement, 
representatives of the oil industry 
expressed their desire to relieve 
the situation by pledging to ask 
for and utilize all available tank 
cars. Oil men had also asked the 
railroads to cooperate by keeping 
shipping rates as low as possible 
to forestall any increases in retail 
gasoline prices. 

Oil companies participating: in 
the agreement were the Gulf Oil 
Corp., Standard Oil Co. of New 
Jersey, Texas Co., Atlantic Refin- 
ing Co., Socony-Vacuum Oil Co., 
Tidewater Associated Oil Co., Cities 
Service Co., Consolidated Oil Co., 
Sun Oil Co., American Oil Co., and 
the Shell Oil Co. 

Meanwhile, an announcement last 
week from Washington stated that 
all automobile operators in the 
Eastern states, who use their cars 
for “non-essential” driving, would 
be called upon to use 15 percent 
less gasoline in September than 
was used in July. 

Although the 10 percent overall 
reduction in gasoline deliveries to 
retail outlets, enforced during the 
last two weeks of August will con- 
tinue, Ralph K. Davies, acting co- 
ordinator of the Office of Petro- 
leum Coordination, said that com- 

(See GASOLINE, Page 19, Col. 5) 





See story on page 10. 


Prices—Boosts in 1942-model prices average 10 to 16 percent to date. 


One “‘Big Three’’ corporation (probably other makers later) is issuing 
only wholesale prices on new cars, permitting dealers to set own retail 
prices according to competitive conditions, etc. Story on page 1. 
Gasoline—Early end to gasoline rationing in Eastern states is predicted 
following signing of agreement between railroads and oil companies, 
whereby 20,000 idle tank cars will be used to transport gasoline from 


Western states. Meantime, government has cut gasoline supplies to East 


15 percent for September, subject 


arriving in volume via railways. 
passenger carriers, 


his suppliers. 





News Roundup .. . 


Taxes—Administration’s huge tax bill — including the 7 percent excise 
levy on new cars and a $5 use tax on all vehicles — met some delay in 
the Senate Friday but is expected to pass early this week. Senate-House 
conference, to work out differences in respective legislation, will be de- 
layed because of House recess but final passage is expected by Oct. 1. 


Story on page 1. 
Trucks—A priority rating of A-3 has been granted trucks, trailers and 
thereby insuring that defense transportation needs 
will be met. Each producer must apply for rating and may extend it to 
See complete story on pages 1 and 11. 
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Dealers Setting ’42 Prices 


Under ‘Wholesale’ Setup 





rE: 


HEADLIGHTS THAT DISAPPEAR. 





L. G. Peed, vice-president of De Soto, 


permits a peek in advance at one of De Soto’s new style features, a headlight 
that’s completely out of sight in the daytime, leaving fender lines smooth and 
unbroken. Pulling a lever, just below the instrument anee,, Saane the flush- 


fitting = and, at the same time, turns on the lights. 
e panels, turns off the lights. Inset 


closes t 
headlight ready for night driving. The 
will be standard on all De Soto models. 


ushing the lever 
hoto, upper right, shows the new 


new ‘“‘Airfoil’’ lights, as they’re called, 


Each Producer Must Apply— 
Trucks, Trailers, Carriers 


Given A-3 Priority Rating 


Special to Automotive News 

WASHINGTON. — OPM’s Priori- 
ties division last week issued a 
blanket order which will aid manu- 
facturers to obtain scarce mate- 
rials quickly to facilitate produc- 
tion of heavy motor trucks, me- 
dium trucks, truck trailers and 
passenger carriers vitally needed 
for defense. This is a further step 
in the program for the automotive 
industry announced recently. 

The assistance being extended to 
truck manufacturers is based on 
indications that 1,189,000 trucks, 
approximately 200,000 more than 
the output during the model year 
ended July 31, will be required 
during the new model year that 
began Aug. 1. 

A preference rating of A-3 — the 
same as that assigned for freight 
cars—is assigned under the order 
to deliveries of scarce materials 
required for the production of 
heavy motor trucks (three tons or 
over), medium trucks (1% tons or 
over), truck trailers (five tons or 
over), public passenger carriers 




















to cancellation once gasoline starts 


(motor or electric coaches with 
not less than 15 seats) and es- 
sential replacement parts for all 
these vehicles. The plan is de- 
signed to make sure that, as the 
defense effort goes forward, there 
are ample facilities for the rapid 
transportation of heavy industrial 


and armament materials required 
(Continued on Page 13, Col. 1) 


Committee Named 


For Buffalo’s 40th 
Automobile Show 


BUFFALO. — Buffalo’s 40th an- 
nual automobile show will be held 
in Memorial Auditorium here Oct. 
11-18, it was announced by Percy 
J. Hunt, president of the Buffalo 
Automotive Trade Assn. Determi- 
nation to hold a show this year 
was made after association mem- 
bers had seriously considered the 
subject at several recent meetings. 

Realizing that the curtailment of 
automobile production will become 
a positive fact next year by virtue 
of governmental dictum, associa- 
tion officers decided it would be 
advisable to stage at least one 
more display of new models. 

Hunt also announced appoint- 
ment of committee chairmen who 
will direct the show as follows: 

Ralph A. Young, chairman of en- 
tertainment; Harry D. Elliott, 
chairman of decorations; Stuart 


H. Gibson, chairman of defense; 
James C. Crosby, chairman of 
publicity; George C. Ostendorf, 


chairman of tickets; Thomas H. 
McElvein jr., chairman of gifts 
and concessions; Leslie H. Farr, 
assistant entertainment chairman; 
Herbert S. Nielson, assistant de- 
fense chairman; Marjorie Baker, 
; executive secretary and show man- 
ager. 


Boosts Average 
10-15% So Far 


Henderson Gives Tacit 
Okay to Procedure 
of One Maker 


On Dealer Front 


Ill. dealer licensing Page 

may end bootlegging ......... 3 
Stress az BCrvice ......000. 16 
Sales off in August ............. 2 


By Pete Wemhoff 
Managing Editor 


DETROIT. — With 1942- 
model prices indicated from 
10 to 15 percent above final 
1941-model prices, it became 
apparent last week that 
retailers in many cases—not manu- 
facturers—will set the retail prices 
for next season’s cars. This would 
be accomplished, as in the case of 
one of the “Big Three,” by the 
manufacturer merely setting whole- 
sale prices to his dealers who 
in turn would fix their own profit 
margin on the basis of competition, 
etc. 

There has been no _ indication 
from Leon Henderson, U. S. price 
czar, that the government will 
frown on this procedure. Moreover, 
Henderson’s office in Washington 
told Automotive News Friday that 
the government had set no ceiling 
on the boost in 1942-model prices, 
and indicated that the only requi- 
site will be for car makers to jus- 
tify price increases on a higher 
production cost basis. It was ad- 
mitted that already Henderson has 
okayed a 16 percent price rise in 
the case of a high-priced model of 
a “Big Three” company, due to 
stiffer production costs on this 
particular job. 

Outside of Packard, which al- 
ready has announced its price tags 
for 1942, no other companies have 
as yet indicated their price struc- 
ture or basis, indicating that there 
probably will be other manufac- 
turers, who will issue wholesale 
prices for next year’s cars and will 
permit their distributors and deal- 
ers to set their own retail prices. 

The wholesale-price procedure is 
based on the belief that the 1942 
models will sell without much ef- 
fort, thereby affording dealers an 
opportunity to mark up higher in 
an effort to offset in part their loss 
in volume, due to the curtailment 
program. There are many automo- 
tive authorities, however, who con- 
tend that the 1942 cars present a 

(Continued on Page 19, Col. 3) 


The Top Ten 

PASSENGER CARS 
First Ten in Registrations Re- 
ported in Automotive News Today: 
1941 1940 
Pos. Make Pos. 
1—691,587 Chevrolet 534,949— 1 
2—448,027 Ford 350,823— 2 


38—350,529 Plymouth 282,022— $8 


4—243,298 Buick 
5—223,839 Pontiac 
6—184,112 Olds. 
I—158,097 Dodge 
8—109,977 Chrysler 
9— 80,056 Stude. 62,256— 9 
10— 66,930 De Soto 45,021—12 
Total All Makes 
2,854,858 2,130,060 


For complete standing of all 
makes, see Page 15, this issue. 


169,731— 4 
140,597— 5 
120,6738— 7 
132,312— 6 
63,430— 4 
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New Car Sales Decline in Aug., but Easily Top 1940 





Deliveries in Chicago Reflect 


Windup of 1941-Model Year 


CHICAGO.—New car registra-| previous month 


tions in Cook county for August 
totaled 9,058 units, a sharp drop 
from the July figure of 13,778 and 
an almost equally notable increase 
over the 6,770 total for August, 
1940, the Bureau of Motor Advice 


in view of the 
windup of the 1941 production year 
and the absence of 1941 model ac- 
cumulations in this area. 
Although Chevrolet continued to 
hold the lead with 1,973 units, a 
number of changes in standings 


compilations revealed late last| developed. Ford passed Plymouth 


week. 
The decline had been expected 
in August by comparison with the 


Pittsburgh Sales 
Show Slight Gain 
In July Over ’40 


PITTSBURGH.—The gain in new 
passenger car registrations for Al- 
legheny county during July was 
only 9 percent over July of last 
year, as compared with the 49 per- 
cent increase shown in May this 
year over May, 1940. July’s new 
registrations totaled 6,174 as com- 
pared with 5,663 units in July, 
1940. For the seven months from 
January through July, 1941 a total 
of 39,469 units were registered as 
compared with 30,100 over the 
same period in 1940, representing 
an increase of 31 percent. 

Chevrolet led the July list of 
unit sales with 1,235 cars, an in- 
crease of more than 20 percent 
over July last year. Chevrolet also 
showed the largest increase in unit 
sales in the seven months period, 
over last year with aggregate sales 
of 8,105 cars, an increase of more 
than 22 percent. Percentages of 
increase in sales for the seven 
months period show Cadillac lead- 
ing at the end of July with a 71 
percent increase over last year. 
Studebaker is next with a 48 per- 
cent increase; Chrysler and Nash 
tied with a 40 percent increase; 
De Soto had a 37 percent increase; 
Pontiac 26 percent; Oldsmobile 23 
percent; Willys and Ford tied 
Chevrolet’s 22 percent and Dodge 
showed a 15 percent increase. 

Although Plymouth sales _ for 
July this year ran 79 cars behind 
July of last year, Plymouth showed 
an increase of 21 percent more cars 
sold during the seven months pe- 
riod of last year. 

Leaders in unit sales during 
July were Ford with 755; Buick, 
509; Oldsmobile, 481; Pontiac, 424; 
Dodge, 409; Chrysler, 371; Stude- 
baker, 286; De Soto, 221; Nash, 
151; Mercury, 115. Of these, all 
except Pontiac and Mercury showed 
increases over July of last year. 


Churchill Named 
Head of CACC 


MONTREAL. —C. W. Churchill, 
vice-president of the Chrysler Corp. 
of Canada, was named president of 
the Canadian Automobile Chamber 
of Commerce at the annual meet- 
ing in the Automotive Bldg., Ca- 
nadian National Exhibition, To- 
ronto. 

W. S. Roberts, vice-president of 
General Motors of Canada, was 
named vice-president. Other di- 
rectors are: John D. Mansfield, 
president of Chrysler; J. E. John- 
son, director of sales of GM and 
F. M. Morton, vice-president, the 
International Harvester Co. 


Cotter Elected Head 


Of Grand Rapids Dealers 

GRAND RAPIDS, Mich.—Grand | 
Rapids Passenger Car Dealers} 
Assn. held its annual election in| 
conjunction with a picnic at Spring 
Lake Country Club last week. The 
following officers were elected for | 
the ensuing year: President, Wil- 
liam Cotter, president of Wolverine 
Buick Co.; vice-president, Warren | 
R. Shook, Alberda-Shook Chevro- 
let Co.; secretary, Floyd Knox, 
Floyd Knox Motor Sales Inc.| 
(Dodge-Plymouth); treasurer, An-| 
drew Slootmaker, Goldner-Sloot- 
maker, Inc. (De Soto-Plymouth). | 

Slootmaker was the winner of the | 
annual golf tournament and took | 
possession of the cup donated to 
the association by Clarence Allan, 
a former member. 





for second place, 1,100 to 1,057. 
Buick held fourth with 886, while 
Dodge climbed from seventh in 
July to fifth in August with 685. 

Pontiac took over sixth with 646 
and Oldsmobile seventh with 463. 
Chrysler was eighth with 420, 
De Soto ninth with 406, Stude- 
baker tenth with 341, Cadillac 
eleventh with 327, and Packard 
twelfth with 245. 

Other makes in order were Hud- 
son with 186, Nash with 150, Mer- 
cury with 123, Lincoln with 46, and 
Willys with 18. 

Registrations of new cars in the 
county for the first eight months 
this year were the highest in his- 
tory for any corresponding period, 
amounting to 120,692 as against 89,- 
506 a year ago. 


New Car Sales 


In Cincinnati 


Decline in Aug. 


CINCINNATI. — Sales of motor 
vehicles in this market during 
August reached a total of 5,720 for 
a gain of 36 percent over August, 
1940, but a decline of 23 percent 
from the high point reached in 
July, 1941, according to the Cin- 
cinnati Automobile Dealers Assn. 

August new car sales_ totaled 
1,464, compared to 1,231 in August, 
1940, and to 2,698 in July, 1941. A 
recession in new car sales is sea- 
sonal here, most dealers reporting 
a complete clean-up of 1941 models. 

During August 3,780 used cars 
were sold to record a gain of 43 
percent over August, 1940, but a 
loss of 10 percent from the volume 
attained in July, 1941. Used car 
inventories have been shrunk to 
healthy levels by most new car 
dealers. Exclusive used car dealers 
are replenishing stocks from other 
sources. Used car prices are firm 
but advances are expected soon. 

New truck sales in August were 
313, a gain of 49 percent over 
August, 1940, but a loss of 26 per- 
cent as compared to July, 1941. 
Sales of 163 used trucks were 
recorded in August, an increase of 
27 percent over August, 1940, but 
a slight decline from the volume 
of July, 1941. 

Sales of all motor vehicles dur- 


ing the eight months of 1941 totaled | 


54,618 for a gain of 29 percent 
over the corresponding period of 
1940. 


Columbus Sales 
Drop in August 


COLUMBUS, O.—New automo- 
bile sales in Columbus and Frank- 
lin county reached 968 during Au- 
gust as indicated by the number 
of certificates of ownership filed 
with J. Arthur Yoder, clerk of the 
courts. This was a sharp decline 
from the 1,667 sold in July but was 
well ahead of the 798 registered in 
August of 1940. 

The total number of automobiles 
to change hands in the first eight 
months of 1941 was 21,142, com- 
pared with 16,902 during the same 
period of 1940. 

The sales of new cars in August 
by makes were: 

Buick, 59; Cadillac, 7; Chevrolet, 
150; Chrysler, 38; De Soto, 34; 
Dodge, 90; Hudson, 17; Lincoln- 
Zephyr, 1; Mercury, 12; Nash, 9; 
Oldsmobile, 68; Packard, 10; Plym- 
outh, 124; Pontiac, 49; Studebaker, 
48 and Willys, 1. 


Ia. Adds Test Machines 


DES MOINES, Ia.—(UTPS).—Exten- 
sive equipment for voluntary testing 
and educating Iowa automobile drivers 
has been purchased by the state traf- 
fic safety coordinating committee. The 
equipment, consisting of 19 different 
machines, is similar to that used in 
New Jersey, California, Connecticut 
and Massachusetts and Wichita, Kan., 
but is more extensive. 


‘Big 3’ Canadian Exhibits. . . 
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CHRYSLER OF CANADA erected a special —— in the Automotive Building 


at the Canadian National Exposition, 
of its ‘‘Salute to Valor.” 


oronto, for the dramatic presentation 


One hundred actors and actresses participated in 


this “Salute” costumed in uniforms of the three major branches of the service. 
While models of the 1912 Dodge and Plymouth lines were shown, the large 
Chrysler exhibit was dominated by samples of Chrysler’s war products—army 


vehicles of various ty 
lighting units, a Bofors gun, 
See story on Page 9. 
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THE FORD EXHIBIT at Canadian 


of its dozen different types of army vehicles rangin 
RAF fueling and fir 


universal carriers, gun tractors, 
shown were Ford’s new cars. 


WITH THE 


material it is producing. Elsewhere in 
Fighting Forces’’ was presented in 





EXCEPTION of one model of each line of cars 
General Motors of Canada, the GM ae. consisted of the 7 and war 

ute to the 
Harry ‘‘Red’’ Foster’s Outdoor Theatre, 50 


s, tank, balloon barrage winch engines, mobile camp- 
a 25 pounder, 


a naval marine engine, etc. 
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National Exposition, consisted largely 
from caterpillar-tread 
e trucks down. Also 





xhibition Park GM’s ‘Sa 


choral voices singing the GM theme song of “On To Victory.” 





FORD OF CANADA presented in a proving ground southeast of the exhibition 
oval a demonstration of its fighting machines in action on a model proving 


ground constructed for the purpose. 


New Tax Stipulation | 


Bucked by N.M. Farmers | 


LAS CRUCES, N. M.—(UTPS).— 
New Mexico Farm and Livestock 
Bureau has started a_ statewide | 
petition to Gov. John E. Miles ask- | 
ing suspension of enforcement of | 
a 1941 amendment to the state's | 
motor vehicle code requiring that 


Here two fighting machines take the 
hurdle together as part of the demonstration. 


non - resident automobile owners 
must pay automobile licenses and 
taxes from the date on which they 
become gainfully employed within 
the state. 

The suspension is asked in the 
name of national defense, as a 
measure to prevent a shortage of 


farm labor during the harvest 
season. 


produced by | “America’s Way,” 





Forum to Be Held | 
By GM for 500 | 
U.S. Fleet Owner; | 


DETROIT. — Representatives of 


more than 500 motor vehicle fleet 
users throughout the United States 
will meet at the General Motors 
proving ground at Milford (Mich,) 
on Thursday, Sept. 11 to study 
methods of reducing operating 
costs and maintain more efficient 
mass transportation facilities, in 
an all-day program sponsored by 
the Fleet Sales division of GM. 

Representatives of ranking busi- 
ness and industrial organizations 
and high officers of the U. §. 
Army will participate in a Tech- 
nical Maintenance Seminar, be- 
lieved to be the first of such con- 
ferences ever held in the motor 
industry. 

“National defense calls for the 


— mais 4 |Maximum use of all our resources, 


including men and materials,” said 
Felix Doran jr., general manager 
of the division in announcing the 
meeting. “At a time when trans- 
portation is such a vital factor in 
the defense program, the manu- 
facturer has the double responsi- 
bility of producing the best vehicle 
possible and then seeing that every 
motor unit is operated at maximum 
efficiency.” 

The list of speakers at the prov- 
ing ground includes national au- 
thorities in rubber, lubrication, 
combustion, plastics, metallurgy 
and vehicle maintenance. Partici- 
pating and the subjects they will 
discuss are: 


Dr. Sidney M. Cadwell, director 
of tire development, U. S. Rubber 
Co., “Tire and Rubber Substitutes”; 
H. C. Mougey, technical director, 
GM research laboratories, “Engine 
Lubrication”; G. E. Conde, chem- 
ical director, automotive finishes 
laboratories, E. I. du Pont de Ne- 
mours & Co., “Plastics Plus Duco 
and Dulux”; T. A. Boyd, head of 
the organic chemistry department, 
GM research laboratories, “Using 
Gasoline to Best Advantage”; A. 
|L. Boegehold, head of the metal- 
lurgy department, GM _ research 
laboratories, “Substitute Metals,” 
and F. V. Bott, general service 
manager, Fleet Sales division, 
“Operating Cost Control.” 


Dr. Cadwell will explain how to 
get maximum mileage out of tires 
and will discuss substitutes and 
their durability. Mougey will talk 
on oils and _ lubrication, while 
Conde will explain and demon- 
strate plastics as applied to auto- 
mobiles and trucks. Boyd will give 
a visual demonstration of combus- 
tion, and Boegehold will describe 
and “heat treat” various metals. 

The program will include an in- 
spection of the proving ground 
and demonstrations of many of the 
various tests used there. Alfred P. 
Sloan jr., chairman of GM, will 
speak at a dinner in the evening 
at the Hotel Statler in Detroit. 
a special stage 
presentation, will be a feature of 
the dinner. 





Tire Shipments 
Show Decline of 


15% During July 


NEW YORK.—Shipments of 
automotive casings during July, 
1941, totaled 6,455,803 units accord- 


™ | ing to statistics released last week 


by Rubber Manufacturers Assn., 
Inc. July shipments were 15.8 per- 
cent less than June, but were 49.5 


~ | percent above July, 1940. 


Production, 5,603,064 units, was 
11.9 percent under June but was 17 
percent above July, 1940. 

June shipments of casings for 
original equipment purposes _to- 
taled 2,000,244 units, a decrease o} 
23 percent under June but 133.2 
percent over July, 1940. 


Replacement shipments during 
June, 4,316,438 casings, were 12.3 
percent below June, but 27.8 per- 
cent above July, 1940 replacements. 

Stocks of automotive casings in 
the hands of manufacturers July 
31, were 6,234,749 units, which com- 
pares with 7,079,458 casings for 
June 30 and 9,350,026 units on hand 
June 30, 1940. 
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By John 0. Munn 


Dealers’ or salesmen’s comments, questions 
addressed to John 0. Munn in care of Automotive 
and the writer's name will be kept in confidence 


So a. consistently point 
out that armies are defeated 
by the lack of organization at 
home, rather than by the superior- 
ity of other armies in the field. 
A nation that is weak in its civic, 
industrial or commercial life, a 
nation not able to keep the ma- 
chinery of production and trans- 
portation working smoothly, is 
marked for defeat in every major 
conflict, irrespective of how many 
more men or cannon they employ 
in the promotion of the war. 

The automobile dealer is a very 
important individual in America’s 
domestic economy. He, more than 
many realize, keeps the wheels of 
commerce turning and while in 
the past his interest has largely 
been focused on new-car sales, 
he made a real contribution by 
buying and installing equipment 
and employing mechanics to 
maintain in operation the 31 mil- 
lion cars used in America. It is 
important that he be considered 
now for the vital part he plays in 
keeping the home fires burning. 

ok ok ca 


Factory 
Ads Praised 


AM glad to see that for the first 

time in 30 years automobile 
manufacturers are devoting some 
of their advertising space to bring 
to the attention of the public the 
importance of the automobile deal- 
er. I can’t help thinking that such 
activity will go a long way toward 
niching the dealer into the position 
which is justified by his invest- 
ment, his effort, and his service to 
the community. 

This focusing of attention on 
the importance of the automo- 
bile dealer is a good thing. He 
really hasn’t been, as most people 
perhaps think, just an agent for 
some new car—he has been a 
purveyor of satisfactory miles of 
transportation and all of the 
services required by motor car 
owners. It is going to give some 
automobile dealers a better con- 
ception of themselves. Now, as 
well as in the future, more of 
them will be thinking of their 
relationship and opportunity with 
the public, rather than their con- 
— with an automobile fac- 

ry. 


* * * 


Dealer’s Role 
Is Cited 


h O one can truthfully predict the 

condition of this automobile in- 
dustry 12 months hence, but we do 
definitely know that people cannot 
get along without their cars. The 
OPM has committed itself to give 
replacement parts favorable pri- 
orities. We know, too, that people 
will have more money. Their first 
requirement, if not a new car, is 
a better used car. We know, too, 
that more and more automobile 
dealers, as long as new cars are 
available, will get full prices for 
the new cars and thus make up on 
unit profit what they lose in vol- 
ume. 

You, as an automobile dealer, 
are an important factor in our 
domestic economy. I am _ sure 
most of you are carefully plan- 
ning for the future. But at a risk 
of repeating much that has al- 
ready been said, I want to point 
out again not the negative side 
we read so much in the daily 
newspapers, but the positive side 
which we can use as a guide- 
post in seeing that we remain in 
business, irrespective of new-car 
profit: 

* K * 

If a dealer gives the same 

personal attention and _ the 
same energy and resourcefulness 
to his service department that he 
has always put behind his sell- 
ing work, he will come out on 
top. 

Because the dealer is facing 

an increasing volume of re- 
pair work, coupled with shortage 
of mechanics, he should carefully 
consider how he stands with re- 
gard to equipment. There is a 
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better chance to turn out more 
work and better work with a 
lower grade of mechanics if his 
shop has up-to-date, modern 
equipment. Equipment of this 
kind is still available, but a deal- 
er shouldn’t over-invest. He 
should, in fact, provide some way 
to use his present equipment 24 
hours a day before he expands. 
But equipment in this modern 
world is important, particularly 
if local competition employs it. 
It is generally conceded that la- 
bor costs drop off as volume in- 
creases, so that as you buy new 
equipment, you must plan to get 
full utility out of it. 

In determining whether you 
need new equipment and can 
afford it, there is a formula 
which is used pretty generally in 
this trade that will aid you in 
your decision. For example: You 
must do about $100 monthly 
volume on a $550 piece of equip- 
ment to pay for it in one year. 
One hundred dollars’ of volume 
per month equals $1,200 per year. 
The equipment cost $550, and it 
is safe to add to this an extra 
$50 to cover cost of transporta- 
tion, installation and finance 
charges. This brings the total 
cost of the equipment to an even 
$600. Figuring labor costs in us- 
ing the equipment at 50 percent 
of the volume, it consumes the 
other $600—leaving the equip- 
ment fully paid for at the end 
of the year. This figures 100 per- 
cent interest on the investment, 
and you still have the piece of 
equipment that is good for many 
more years of service. 

When the point is reached 

where there are not enough 
new cars for replacement, then 
a greater percentage of owners 
will want their cars rebuilt. As 
was mentioned in this column 
previously, “Any modern auto- 
mobiie can be put in its original 
condition by most any automo- 
bile dealer, and there is real 
money in work of this kind.” 
Finance companies are glad to 
buy the paper on this kind of 
work so that a dealer can in- 
stantly get his full return, often- 
times even before he has de- 
livered the job. 

4 Let us emphasize again the 

extension of credit and collec- 
tion of accounts during these 
unusual times. Automobile deal- 
ers in the aggregate now have 
more money outstanding on ac- 
counts receivable in their repair 
department than they have in 
used car inventory. This, in spite 
of the fact that many dealers 
have operated on the cash basis 
for a long time. If any dealer 
will give the same kind of at- 
tention to collections as he has 
on new-car sales, he will find 
Continued on Page 18, Col. 4) 





Il]. Passes Dealer Licensing Law 








EARL DAHLEM, right, manager for the Wm. L. Hughson Co. is shown, 
bidding bon vores to three generations of Hughsons as they leave San Fran- | 
ercury convertible for New York and thence by boat to the 


cisco in their 


Argentine for a visit with Billy Hughson’s daughter, Mrs. Juan sae wife 


of an Argentine cattle baron. Shown seated in the car are, left to r 
Jane Hughson, her father, George Hughson, and her grandfather, Billy 


Fuel Situation 


ght, Miss 
ughson. 


Exaggerated, 


Sen. Bridges Tells N.H. Dealers 


Special to Automotive News 

MANCHESTER, N. H.—(UTPS). 
—It is unfortunate that the auto- 
mobile industry has been caught 
“in the cross-current” of present 
adverse factors, it was stated by 
U. S. Senator Styles Bridges of 
New Hampshire, in an address be- 
fore nearly 200 members of the 
New Hampshire Automobile Deal- 
ers’ Assn. at the Manchester Coun- 
try Club. 

“The automobile is the most 
spectacular user of large quantities 
of a great variety of materials,” 
Senator Bridges declared, “par- 
ticularly some of the metals in 
which the most acute shortages 
exist. The diversion of materials 
and consequent restriction of pro- 
duction will cause a shortage of 
cars at the very time more buyers 
will want cars.” 

Senator Bridges criticized Pe- 


Little Effect Seen 
In N.Y. as Credit 
Regulation Starts 


NEW YORK.—The new federal 
regulation of installment credit, 
designed to curb inflation and 
preserve raw materials for defense, 
went into effect here smoothly, 
with a negligible amount of grumb- 
ling by retailers and consumers, 
and with no immediately appar- 
ent change in consumer demand 
for automobiles or other affected 
durable goods. 

Automobile dealers and finance 
companies seemed agreed that the 
new curbs had little changed the 
merchandising picture. With the 
heavy demand for cars and dimin- 
ishing production expected, many 
dealers in recent months have 
voluntarily limited installment buy- 
ing to plans almost as strict as 
that now enforced by the govern- 
ment. Dealers remain principally 
concerned about how to get enough 
new cars from the factories, rather 
than how to sell them. 





Pete Wemhoff's Fourth Dimension 
offers news of automotive advertising. 


On the House... 


NE-FOURTH of the nation’s 1941 income ($87,500,000,000) will 

go into federal, state and local tax coffers, it’s estimated; 
federal levies will bring in $12,895,000,000, state and local taxes 
$9,175,000,000 for total of $22,070,000,000 compared with $14,300,- 
000,000 in 1940 .. . Look for wage-increase demands by UAW-CIO 
when price spiral becomes more evident in December; also a 
32-hour four-day work-week soon in car plants to forestall layoffs 


caused by curtailment... 


Where are materials? is big question being asked by author- 
ities in Detroit; consensus is that U. 8. is pinching off peace- 
time buying to store up stocks, force small factories out and 


into defense business . 


. . Broad classification of automotive 


repair and maintenance parts gets A-10 priority rating; it’s 
likely that parts will be classified according to relative impor- 
tance of parts and tools, i. e., pistons over fenders, etc., and 
conceivably according to relative importance of the car owner, 


i. e., doctors over florists, etc... 


Four service tips from Studebaker: 1. Clean up your service 
department; 2. Departmentalize your service section; 3. Overhaul 
your stock room; 4. Arrange attractive displays of parts and 


accessories . 


. . As a morale builder, President D. A. Wallace of 


Chrysler division suggests government send three or four tanks 
on nationwide tour, giving each burg a demonstration of their 


potency. 


—Prete WEMHOFF. 





troleum Coordinator Ickes and 
said the threatened shortage of 
gasoline in New England has been 
greatly “overplayed.” 


He challenged Ickes to answer 
three questions: 

“Why have we been shipping oil 
to Japan? 

“Why was a shipment of oil sent 
out from an Atlantic port to the 
Vichy government only last week? 


“Why is it that in Canada they 
have enough gasoline for every 
tourist ?” 

E. J. McKean of Pittsburgh, re- 
gional vice-president of the Na- 
tional Automobile Dealers’ Assn., 
was another speaker at the gather- 
ing. He reported on activities of 
the national organization and out- 
lined a program for New Hamp- 
shire automobile dealers to study 
during the defense emergency. 


McKean told the dealers that 
the important factors that should 
be remembered in their future 
business transactions include cur- 
tailment of automobile production, 
increase in excise taxes on auto- 
mobiles and the possibility of fur- 
ther increases of these, govern- 
mental price fixing and govern- 
mental control of automobile dis- 
tribution. 

The New Hampshire dealers were 
urged to keep closely posted on 
such developments and be ready to 
offer suggestions on these subjects 
to their congressmen in Washing- 
ton. 


Illinois District 
Meeting Attended 
By 200 Dealers 


DECATUR, Ill.—At a district 
meeting of 200 car dealers, Edward 
Payton, business analyst, declared 
that the automobile business has 


grown up and that future huge in-| yj; 


creases of car ownership are not 
possible. He said that curtailment 
of car production had just started 
and that dealers should buy all the 
cars they can handle, since after 
Jan. 1 there may be few rolling off 
the production lines. 

He urged the obtaining of the 
full markup of profit after all costs 
had been added and stated that 
this sort of business would take 
real selling and proper trade-in 
values on used cars. He urged a 
careful examination of the costs of 
doing business, so that as small as 
possible percentage of gross profit 
would be required to handle each 
$1,000 of business done. He cited 
some figures recently obtained 
from dealers where the lowest was 
$89 of cost per thousand of busi- 
ness done and the highest was $325, 
which last would not leave much 
of the gross. 

The meeting was under auspices 
of the local Decatur dealer group, 
with W. W. Burns, as chairman. 
Attending state association officials 
were State President K. R. Popple- 
well, Rock Island; Manager C. W. 
Coons, Peoria, and Vice-President 
| A. G. Miller, Galesburg, who is also 
Illinois NADA director. Several di- 


rectors of the _ state association : 


were also present. 


New Car Dealers 
Anticipate a Halt 
In Bootlegging 


CHICAGO.—Passed by the legis- 
lature and signed by Gov. Dwight 
H. Green, a state law now places 
all new car dealers in Illinois un- 
der license. 

The license fee is $5, and the 
law provides for dealers to fill out 
certain forms identifying them as 
authorized dealers. 

According to a bulletin of the 
Chicago Automobile Trade Assn., 
the act will have the effect of 
curbing bootlegging in [Illinois, 
since “any dealer who sells a new 
car without being franchised to 
do so, or sells new cars he is not 
authorized to handle, faces the 
possibility of losing his license to 
do business in the state.” 


PAA to Discuss 
Many Complaints 


Of Inspection Law 


HARRISBURG, Pa. — (UTPS). — 
Pennsylvania Automotive Assn. 
board of directors will meet on 
Sept. 22 to discuss complaints 
which have been received concern- 
ing the administration and enforce- 
ment of those provisions of the 
vehicle code pertaining to the 
semi-annual inspection of motor 
vehicles, it has been announced 
by Claude S. Klugh, manager of 
the association. 

Directors will confer with offi- 
cials of the Pennsylvania revenue 
department and Pennsylvania mo- 
tor police on the subject the fol- 
lowing day. 

“All directors have been asked 
to come to these meetings fully 
prepared to present factual infor- 
mation in an effort to secure the 
fullest cooperation from those of- 
ficials entrusted with the adminis- 
tration of this law,” Klugh said. 

“Despite the reduction in the 
number of official stations and the 
clean-up on inspections in which 
PAA participated 100 percent, we 
hear rumors of the sale of stickers, 
sloppy inspections, political in- 
fluence on the reinstatement of 
suspended stations and ‘extenuat- 
ing circumstances’ surrounding this 
or that case and situation. 

“If there is truth to these rumors 
let us compile the data and pre- 
sent it to the proper authorities 
and request a clear cut policy on 
inspections. 


“After all, if this inspection law, 
which was designed for the pur- 
pose of preventing and reducing 
accidents and fatalities is not be- 
ing properly administered or en- 
forced, it is time we ascertain why 
and guide ourselves accordingly.” 


Dealership Purchased 


QUINCY, Fla.—J. M. Smith, head of 
the Smith Motor Co. of Quincy, 
urchase of the Miller 

ttahoochee, which 
the Smith Motor 
Co. of ee. Smith Motor 
companies will be seperately operated, 
each handling the Chevrolet agency in 
its territory. 


‘“‘Dealers Tell Me,’’ 
Munn, is an open forum for the 
expression of ealers’ opinions. It 
appears weekly in Automotive News. 


‘What the...’ 


One division of the govern- 
ment raises the taxes on auto- 
mobiles for the purpose of 
increasing revenue. Another cur- 
tails production, thus curtailing 
purchases and thereby reducing 
revenue! Another division at- 


by John O. 


tempts to increase the tax on 
gasoline for the purpose of rais- 
ing revenue. Another takes steps 
to curtail purchases and, bingo! 


revenue is reduced. Then, one 
division approves raises in 
wages, while another disap- 
proves a raise in the price of 
the finished product... . 

After thinking that one over, 
the editor of MADA, mouthpiece 
of the Montana Automobile 
Dealer Assn., scratched his head 
and asked, “What the hell is 
going on here?”.. .“That kind of 
procedure will eventually bank- 
rupt every business in the United 
States.” 
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Does Labor Mean it? 


‘Ao had its innings last Monday, and over the air from 
coast to coast the country paid tribute to the man in the 
blue shirt and with calloused hands — its tower of strength 
in this hour of need. Verbal flag-waving aroused the patriot- 
ism of the workers to a point where their leaders pledged 
their unions to give fullest support to the defense program 
and the defeat of Hitlerism. With honeyed words they as- 
sured the millions of listeners that labor stands ready to 
“die for dear old Rutgers” if necessary. Uncle Sam need not 
worry any more about a possible let-down in the manufac- 
ture of munitions of war in these great United States, so far 
as labor is concerned, they said. 


Brave phrasing were these speeches, but, remembering the 











past six or eight months, we are wondering if these labor |‘ 


leaders mean what they say. We look back over the recent 
past and recall shipyard strikes and defiance of the law. 
We remember shutdowns of airplane factories engaged in 
war work and the necessity of sending troops into plants so 
the work could be resumed. We recall that, figuratively 
speaking, labor thumbed its nose at the White House. All 
of which brings to mind that old saying, “When the devil 
was sick, the devil a monk would be; when the devil was 
well, a devil of a month was he.” Has the fear of Hitler 
thrown a scare into labor and at last made it realize its 
responsibilities? Is it willing to give up racketeering for 
higher wages in this emergency? Does it really mean what 
it said last Monday? We hope so. 


Hopeful Wishing 


oe assembly lines on 1942 production are now in 
operation in American car plants, and the industry faces 
a new season perplexed as to what is going to happen. Never 
before has it faced so many “headachy” problems, but with 
its customary courage it is going ahead to do the best it can 
with what it has. The final answer lies in the future but we 
strive to see a silver lining in the cloudy skies that confront 
us. We live and hope. Living hand-to-mouth as the industry 
is now doing, it is impossible to plan for the full model year 
as it has done in the past. It knows that in the stretch from 
Aug. 1 to Dec. 1 that it cannot build more than 816,801 
units, the ceiling that has been placed on production by 
OPM, and that dependent on the ability to get the necessary 
materials. After Dec. 1 it is anyone’s guess as to what the 
government will do in the matter. 


But maybe by that time there will be a change for the 
better, provided the lag in defense production has been 
taken up. Some motor officials are optimistic enough to pre- 
dict that, once the defense bottlenecks are broken, the ma- 
terial situation will be so clarified that the automobile 
makers possibly will be able to step up their production over 
the August-December ceiling. On the other hand, Washing- 
ton may feel compelled to still further curtail the efforts of 
the car manufacturers to supply their thousands and thou- 
sands of dealers with enough to keep the war-hungry wolf 
from their doors during the coming season. 





ADAY Sometimes I think per- 
IN BED haps about as good an in- 

vestment as any man can 
make is to have a friendly doctor 
tell him to “Stay in bed today, 
sleep all you can, don’t eat much, 
but drink plenty of fruit juices!” 
Then the Doc taps your chest, 
takes your temperature, tells you 
a couple of old gags and leaves you 
with some little pills to ease his 
conscience, knowing full well that 
all his patient needs is a little un- 
interrupted rest. A summer cold 
which had been flirting with me 
for the past two or three weeks 
earned me this sentence Thursday 
which gave me a chance to catch 
up on my reading and incidentally 
awarded me an opportunity for a 
little uninterrupted thinking. It re- 
minded me of the days when I 
“stayed home from school” on the 
slightest provocation and, propped 
up in a comfortable bed, read the 
accumulated copies of the weekly 
Scientific American, thus receiving, 
although I did not appreciate it 
then, a smattering of chemistry, 
physics, mechanics and engineer- 
ing which has been more helpful 
to me over the years than any 
course I was taking in school dur- 
ing the same period. But as the 
Hollywood male star said to his 
companion, “Oh, here I’ve been 
talking about myself for the last 
hour. Now, let’s talk about you. 
How did you like my last picture?” 

* * * 


A friend called to tell me that I 
was not consistent in my last col- 
umn on a trip through the Chrysler 
defense projects in Detroit. I said 
I thought it would be even more 
valuable if the same number of 
Axis editors could have seen what 
we did of the defense program. My 
point was, that far from keeping 
secret the details of our progress 
in building defense materials, we 
ought to be advertising our pro- 
duction figures wherever men and 
women can read, because anyone 
knows that, once in production, 
these United States can “lick the 
world” provided we don’t have to 
go too far away to do it. The old 
military strategy seemed to be to 
keep from your enemy the facts 
about your strength, but in these 
modern days of undeclared war, 
where nerves and psychology seem 
to be as effective as the old- 
fashioned gas and Big Berthas, I 
think we ought to be telling the 
world what we are accomplishing 
in the production of these ma- 
terials. 

*x* * BS 


From where we sit here in De- 
troit the nation-wide storm over 
the slowness of production seems 
far from justified. Of course any 
man in this business knew it 
would take at least a year under 
all possible pressure to get from 
the drawing board through tool 
machinery to mass production. We 
recall, for example, when the Ford 
plant. with all of its efficiency, 
with unlimited funds and no pri- 
orities required over a year to 
transform from the famous Model 
T to the first Model A. We have 
heard of several local contractors 
on shells, etc., who say they have 
actually completed their original 
contracts and are waiting for more 
government orders. Believing, as I 
sincerely do, that the rest of the 
world cannot match Uncle Sam’s 
ability to produce war materials, I 
still insist that we should be doing 
a good job of propagandizing what 
we are and will be producing for 
ourselves and for our allies. It 
should hasten an armistice. 

a * * 


Take airplane motors for an ex- 
ample. Wright Whirlwinds and 
Pratt-Whitneys are, and will be 
built in a half dozen different 
plants in the United States. I do 
not believe I am exaggerating when 
I say that tens of thousands are 
under order and will soon be pour- 
ing out at a daily rate which I 
would not dare quote. No country, 
actively engaged in war and drained 
of its manpower, could possibly 
hope to match our production of 
these motors which are actually 
the most vital necessity of defense. 
Even were the war by some miracle 
to be halted tomorrow, America 
would have tens of thousands of 
these giant motors piled up before 
we could shut off the spigot. Let’s 
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Do They Mean It? 





In This Corner 


‘Basis for Quotas ...... 


The vi exp’ 
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readers. 


ressed in this column are those of our 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


Basis 

In your issue of last week or 
the week previous you described 
how the automobile manufacturers 
had met with the proper authori- 
ties in Washington. Further you 
described how this group of manu- 
facturers had persuaded govern- 
ment officials to depart from the 
original intention of basing this 
year’s production quotas on the 
1941-model year production of each 
manufacturer; how after agreeing 
to depart from this method they 
had agreed to average production 
for the last two years or perhaps 
the last three years. 

I am unable to find our copy of 
that issue and even if I found it 
I question whether we might be 
able to interpret definitely the 
method agreed upon for the set- 
ting of quotas in 1942. Would you 
please tell us exactly how produc- 
tion quotas are now set, that is, 
on what basis? 

Also could you give me pas- 
senger car production of the total 
industry for the 1941 model year 
(Aug. 1, 1940 to July 31, 1941) ?— 
L. M. Sprinkle, president, Nash St. 
Louis Co., St. Louis, Mo. 

Epitor’s Note: Production 
quotas for the 1942-model year 
are based on the average produc- 
tion of each company during 
1939, 1940 and 1941. 

Total passenger cars produced 
during 1941-model year was 4,- 
370,970, with output in the United 
States totaling 4,267,479 and Ca- 
nadian production totaling 103,- 
491. 


Texas 

New car deals naturally fell off 
in August due to low inventories. 
Demand also fell off sharply the 
past few weeks, especially in agri- 
cultural sections. Dealers, generally 
speaking, are becoming more and 
more convinced that they are go- 
ing to have to salvage more gross 
profit out of the sale of new cars. 
Fall prospects are favorable. 

Used car sales were good during 


pray when that day comes we can 
have the good judgment to keep 
them at home and not offer them 
on the bargain counter to others 
who may some day use them 
against us!—G.M.S. 

















August; inventories are declining; 
prospects are good. i 


General business is seasonally 


good with fall prospects decidedly 
more favorable than last year— 
J. N. Mitchell, Central Motor Co, 
Waco, Tex. 


Value 


If you have the figures available 
we would appreciate your sending 
us the total number of cars sold 
and the total dollar value of these 
cars sold for the years of 1929, 
1937 and 1940. 


Also, could you give us some 
estimate of what the unit sales and 
dollar sales will be for the year 
1941.—-A. E. Bibby, assistant adver- 
tising manager, Zenith Radio Corp., 
Chicago. 

Epitor’s Note: Following are 
the official figures for 1929, 1937 
and 1940, with a rough estimate 
for 1941. 


Factory Wholesale 
Sale Value 
BORD acon 4,587,400 $2,847,118,562 
Es < sees 3,915,889 2,304,349,252 
ss caw 3,692,328 2,422,491,461 
SPB iacace 00, 2,425,000,000 








Years Ago 


(. . . from Automotive Files) 


Fifteen Years Ago 
Akron tire plants are operating 24 


hours a day ...G. Frank Lord named 
general sales manager of the Star 
division of Durant Motors. 


* 7 * 


Ten Years Ago 


Henry M. Leland’s long court battle 
to force Henry Ford to pay $6,000,000 
in losses, incurred by original stock- 
holders of the original Lincoln Motor 
Co., is dropped . .. Bendix Aviation 
Corp. and Standard Oil Co. of Indiana 
form the Lubrication Corp. to make 
and market grease fittings for auto- 
motive machinery. 
* * - 


Five Years Ago 


Reo Motor Car Co. abandons manu- 
facture of passenger cars to concen- 
trate on truck production. 

* * - 


One Year Ago 


Following the death of Walter P. 
Chrysler, Chrysler Corp. abolishes the 
office of board chairman, thus making 
the president, K. T. Keller, the chief 
executive . . . Pontiac and Oldsmobile 
offer six and eight-cylinder motors on 
the one chassis, with a slight price 
differential. 
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Newspaper circulations often fall 
in July and August ... BUT in July 


and August of 1941, The News set 
NEW SUMMERTIME HIGHS ! 





Average net paid circulation of the 


DAILY 8) NEWS 
July 1941... . 2,006,511 
July 1940 .... 1,935,918 
GAIN over 1940... 70,593 
August 1941.... 2,015,396 
| August 1940 .... 1,933,409 
CU tome GAIN over 1940... 81,987 


HIGH fet, 





i 
Gerald 
ing; 





any Average net paid circulation of the 

_ SUNDAY #8) NEWS 
July 1941.... © 3,531,777 
| July 1940 .... 3,406,866 


GAIN over 1940... 124,911 


August 1941.... 3,597,732 
August 1940 .... 3,362,093 


GAIN over 1940... 235,639 =a 
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DEFENSE | 





Road Machinery Exports Show Sizable 


It’s Valued at $44,450,907, 


20% Above the Previous Year 


Special to Automotive News 


WASHINGTON.—In spite of the 
spread of war, the United States 
last year became a major contrib- 
utor to road building in many 
parts of the world, according to a 
statistical survey of world high- 
ways just compiled by the U. S. 
department of commerce. Exports 
of road-building machinery during 
1940 reached a value of $44,450,907, 
it was revealed, a 20 percent in- 
crease over the preceding year. 


The fall of France and the over- 
running of other European coun- 
tries by the Axis armies eventually 
cut off markets where there was 
a growing demand for American 
road machinery and with this con- 
traction of the field it is believed 
last year’s will remain the high 
water mark for these exports for 
some time to come. There was a 
64 percent increase in export of 
road rollers from the U. S., and 
substantial gains also were made 
in shipments of excavators, con- 
crete mixers, portable air compres- 
sors and track-laying tractors, but 


Defense Notes 


Priority to Science 


The great importance of scienti- 
fic research to the defense program 
and to the public at large was 
given official recognition last week 
in an order by OPM’s director of 
priorities, granting the high de- 
fense priority rating of A-2 to 
equipment needed by research lab- 
oratories. Priorities division has 
secured the assistance of the Na- 
tional Academy of Sciences in the 
operation of the new Research 
Laboratories Supplies Plan. The 
academy will advise upon applica- 
tions from laboratories for assist- 
ance under the plan, it is an- 


nounced. 
* + * 


Record Airplane Output 

Airplane production in the United 
States during August totaled 1,854 
planes, an all-time high, the Office 
of Production Management an- 
nounced last Friday. This compared 
with an output of 1,460 planes dur- 
ing July and was at the annual 
rate of 22,248 planes. 


* * & 


New Type Amphibian 


An amphibian automobile capable 
of attaining a speed of 65 miles 
per hour on land and nine miles 
on water is reported to have been 
developed recently in Germany by 
the “Trippel Works” in Molsheim- 
Alsace, according to the U. S. 
department of commerce. The de- 
sign of the new car differs from 
former amphibians in that it is 
based on the motor boat rather 
than the automobile, the body being 
similar to that of a flat boat with 
all machinery inclosed. 

* * © 


Price Schedules Stick 
All price schedules issued by the 


Office of Price Administration and | 


Civilian Supply remain in full force 
and effect regardless of the change 
in name announced in the Presi- 
dent’s executive order, Leon Hen- 
derson, price administrator, an- 
nounced last week. 


Neb. Highway Users Set 
To Fight U. S. Use Tax 


LINCOLN, Neb.—With the Ne- 
braska congressional delegation 
aligned solidly against the pro- 
posed $5 federal use tax on auto- 
mobiles, highway users of the state 
are backing a movement to assault 
the proposal from every possible 
angle. In western and southwestern 
Nebraska the opposition is vehe- 
ment. In this area the average age 
of trucks and cars is 9% years. 
Farmers object to a $5 fee on aged 
vehicles. 

At the same time the farmers 
and businessmen are buying all 
the new cars and are clamoring 
for more. Owing to drouth, farm- 
ers postponed buying. This year a 
bumper crop is now assured. 


declines in rock drills and road 
graders were registered. 

The world highway survey—11th 
made by the department’s bureau 
of foreign and domestic commerce 
—was designed to supply informa- 
tion to manufacturers of automo- 
tive and road-building equipment 
particularly. The investigators 
found, however, that because of 
economic disturbances, resulting 
from hostilities and military occu- 
pation in many European and a 
few African and Asiatic countries 
and colonies, there is a lack of 
accurate highway data available 
for a complete survey that would 
show the present status of the 
roads of the world. Highway con- 
struction and improvement of lines 
of communication are in some 
countries considered matters of 
strategic military importance, 
hence data concerning them are 
not released for any purpose, the 
bureau explains. 

The survey, however, graphically 
portrays the continued world domi- 
nance of the U. S. in matters 
automotive. For every one of its 
3,026,000 square miles of area there 
is a mile of highway for the na- 
tion’s 31,000,000 motor vehicles. 
Accordingly there are approxi- 
mately 10 automobiles or trucks 
for every mile of road in this 
country. This contrasts with 8.5 in 
all the Americas, 2.7 in Europe, 
14 in Africa, 6 in Asia and 4.5 
in Australia, New Zealand and 
Oceania. The survey showed that 
Cuba with 20.4 cars per mile of 
road leads the world in this rela- 
tionship. The greatest lack of 
roads in the world was found in 
Arabia, where there is only one 
mile of highway for every 948 
square miles of area. 

Closest to home in U. S. inter- 
est in world highways is the situa- 
tion in Canada, and the survey 
shows the effect early stages of 
the war has had upon the roads 
there. Construction and mainte- 
nance of highways in the Dominion 
are under the jurisdiction of the 
nine provinces and their subdivi- 
sions. For several years the federal 
government has made some con- 
tribution toward highway con- 
struction, assisting in building 
arteries into mining areas and 
granting appropriations for the 
Trans-Canada Highway. These fed- 
eral contributions were drastically 
curtailed during the last year in 
line with the government’s war- 
time policy of restricting expendi- 
tures for public works. Further- 
more, Canada’s air training 
program has required the use of 
considerable equipment for con- 
struction of airfields and hard- 
surfaced runways. 

On our other border the national 
highway bureau of the Secretariat 
of Communications and Public 
Works has charge of construction 
and maintenance of national roads 
in Mexico, plus cooperation with 
the separate states, similar to the 
federal-aid plan in this country. 
During the last two years the 
Mexican national program for 


highways has been considerably 
reduced but the southern republic 
remained one of the best markets 
for road building equipment pro- 
duced in the United States. 


JOSEPH W. FRAZER 
building 16,000 tiny, fast, 
and Delmar G 


officials. 





THE OLD FORD ee factory, where the famous Ford tri-motor plane 


was produced during 


i ivity. But this time it’s in the interests of building 
coaenal doleane Co., under contract to build four-engine Con- 


national defense. Ford Motor 


e late 20’s and early 30’s, again is resounding with 


bombers for 


solidated B-24D bombers, is erecting a $47,000,000 plant for this job at Willow 


Run, near Ypsilanti, Mich. B 


ut to accomplish preliminary work, Ford has 


installed at the old airplane factory intricate jigs, dies and other equipment 


required to produce sub-assemblies for the B-24D. 


This is one of the jigs 


used in producing the fuselage section for the B-24D bomber. Note the arched 
portions Fyhich forma the = of the fuselage. Workers shown here are aircraft 
uctio 


engineers studying prod 


factory is completed. 


nm procedure to be used when the Willow Run 


Automatic Testing Equipment 


Set for Buick 


FLINT.—A striking application 
of automotive technique to mass 
production for national defense 
was disclosed at the Buick engi- 
neering laboratories here last week 
with the completion of new and 
virtually automatic aviation engine 
testing equipment to be installed 
in the company’s Chicago Aircraft 
Engine division. 

As a result of the development, 
approximately a quarter of a mil- 
lion horsepower hours daily will be 
harnessed and conserved as useful 
electrical energy, in 41 production 
test cells now being completed at 
the aviation engine plant. 

At the same time, from one to 
five hours per engine will be saved 
in moving completed engines from 
the assembly line onto the test 
stands and off, and testing opera- 
tions will be greatly simplified and 
mechanized increasing to a maxi- 
mum the accuracy of tests. 

According to Charles A. Chayne, 
Buick chief engineer, the research 
at Flint resulted from the need 
to design and equip test cells to 
handle a daily production of 40 


CIO Wins NLRB Vote 


At Chrysler Tank Plant 
DETROIT. — UAW-CIO won ex- 
clusive bargaining rights at the 
new Chrysler tank arsenal here 
last week by a vote of 1,645 to 95 
in a National Labor Relations 
Board election. 

A total of 2,684 employes on the 
payroll as of Aug. 2 were eligible 
to vote. Of the 1,749 ballots cast, 
eight were challenged and one was 
void. No other union was on the 
ballot, employes being given their 
choice of the UAW-CIO or no 
union. 





left, president of Willys-Overland Motors, which is 
four-wheel-drive reconnaissance cars for the Army, 
Willys’ chief ongipeet, center, discuss the new vehicles 
. A. Schleiker, ¢ 

the Chief of Infantry, at a Washington 
styled’”’ 1942 automobile models made their public bow before 


lief of the material division, Office of 
arty where the eompenz’s “‘defense- 
- government 


Aircraft Plant 


aviation engines. This is at the 
rate of 1,000 a month at which 
the aircraft division is scheduled 
to operate. 

A full sized test cell, complete 
with engine, fuel and oil connec- 
tion, potentiometers and the scores 
of instruments and devices neces- 
sary to test an aviation engine, 
plus those needed to harness the 
power of the engine for produc- 
tive uses, was built in the engi- 
neering laboratory. 

Many short cuts in the work of 
mounting an engine on the test 
block were achieved, resulting in 
the estimated average time saving 
of three hours per engine. By 
means of specially developed elec- 
trical, fuel, oil, air and exhaust 
connections, huge Pratt & Whitney 
1,200 - horsepower engines can be 
hoisted to the stand, connected and 
started within 30 minutes, accord- 
ing to Chayne. About the same 
time is required for disconnection. 

While improving on _ standard 
practice with an eye to mass pro- 
duction requirements, the Buick 
engineers were at the same time 
devising the system by which the 
power generated by the engines 
while under test could be recovered. 
This was accomplished by hooking 
up the engine through an inductor 
type slip coupling to a 1,000 KW 
900 r.p.m. synchronous alternating 
current generator of 4,300 volts. 

Normally, engines under test are 
run against a propellor and the 
power generated is totally lost. 
While all the power generated by 
the 1,200-horsepower giants will not 
be recovered, it is estimated that 
227,920 horsepower hours producing 
a total of 170,000 KWH electrical 
energy, will be recovered daily 
during the production testing of 
40 engines a day. 

This will be fed back into the 
power lines with the net result 
that the Buick test cells will be 
supplying most of the electrical 
power needed in the plant to 
operate machines and other elec- 
trically driven apparatus. Indeed, 
electrical energy will be so abun- 
dant at the Chicago plant that de- 
signers have almost completely 
electrified it. Every possible appli- 
cation of electric power is being 
installed — for lighting, to operate 
machines and tools, and even to the 
installation of electric ranges and 
other kitchen devices in the plant’s 
big cafeteria. 

Under normal testing operations 
of 40 engines a day, the powerful 
aircraft motors will consume 40,- 
000 gallons of gasoline every 24 
hours and use up 1,200 gallons of 


| engine oil. 





Pete Wemhoff’s Fourth Dimension 
offers news of automotive advertising. 





Gain in ’4( 


Fram Pioneers 
Cooperative Plan 


To Aid Defense | 


PROVIDENCE, R. I. — A new 
step forward in making the facilj- 
ties of American manufacturers 
easily available for defense require. 
ments was recently pioneered by 
the Fram Corp., one of the leading 
makers of oil filters. Steven B 
Wilson, president of Fram, pre. 
sented a plan to Office of Produc. 
tion Management whereby a4 
cooperating group of smaller manu- 


facturers could produce specialized 


defense equipment. 


Making a complete survey of the 
manufacturing facilities available 


at Fram plants in Providence, Ann | 


Arbor and Otsego, Mich., and of 
the plants of certain other com- 
panies who cooperated in the ini- 
tial steps, 
surveys in a book, “A Study of the 


Production Facilities of the Fram | 
Corp. and Affiliated or Associated | 


Companies for National Defense.” 
This book was presented to the 
OPM in Washington. 


In this study data was compiled 
on the basis of fundamental me- 
chanical operations the plants were 
capable of performing and of the 
equipment available to undertake 
whatever type of manufacturing 
orders would logically be assigned 
to the group. Present and potential 


Fram combined these | 





manpower, machine hours, assembly | 
operations per hour, welding, paint- | 


ing and other facilities were cov- 
ered in detail in the book. The 


book contained photographs of the | 


various machines and pieces of 
equipment available. Thus, from 
this data, OPM was easily able to 
determine the type of products 
which could be manufactured by 
the group and put government pro- 
curement agencies who could uti- 
lize their facilities in touch with 
them. 


Considered by OPM, one of the 
most practical presentations yet 
made by a manufacturer or a 
group, the plan has already shown 
its practicability by unearthing 
facilities for manufacturing numer- 
ous defense products. Working in 
conjunction with the Boston office 
of OPM, the group’s facilities have 
been put to use on a number of 
orders which the Boston ordnance 
department has felt would fit this 
group’s manufacturing facilities. 


The original group involved in 
the plan developed by Fram is now 
growing as other manufacturers in 
the New England area are joining 
in the cooperative manufacturing 
movement. They are placing their 
facilities in the “pool” through de- 
tailed surveys which show their 
manufacturing facilities. 


Malcolm McCormick, formerly 
vice-president of Walker Mfg. Co., 
Racine (Wis.) has joined Fram as 
manager of the National Defense 
division. McCormick will coordinate 
the facilities of the companies co- 
operating with Fram. 


Earl G. Gunn, who has been con- 
nected with Fram in an advisory 
engineering capacity for some 
months has now become associated 
with Fram on a full time basis 
and will have charge of the engi- 
neering of the defense program. 





Welding Society Lists 
Program for Conclave 


NEW YORK —With welding, 
cutting and allied processes estab- 
lished as effective tools in speeding 
production of military and naval 
equipment of all kinds, defense will 
be practically the keynote of this 
year’s annual meeting of the 
American Welding Society. Engi- 
neers, executives and production 
men from every part of the coun- 
try will gather for the meeting at 
the Bellevue-Stratford hotel in 
Philadelphia, Oct. 19-25. 


During the week-long meeting, 
leading authorities on various 
phases of welding and cutting will 
present more than 65 technical 
papers. Individual sessions will be 
devoted to shipbuilding, training of 
operators, aircraft and automotive 
production, fabrication of machin- 
ery fundamental research, and to 
resistance welding. 
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Motor car dealers as well as owners are atten- 
tively following the accompanying series of 
Chevrolet Service advertisements now appear- 
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ing in the Saturday Evening Post, Collier’s 
and Life. 
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Campaign to develop increased 
service business for Chevrolet 


dealers 






Your Friendly 
Chevrolet Dealer 













Strong, farsighted policies and programs are the best 
evidence that a manufacturer has his dealers’ interests 
at heart.... Months ago, Chevrolet foresaw the 
importance of expanding dealer service business; and 
weeks ago, the advertisements reproduced here began 
running in national publications.... Results’... 
Chevrolet dealers report new all-time records in their 
service business as well as in passenger car and 


truck sales. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation 
DETROIT, MICHIGAN 


Yay “FIRST BECAUSE IT’S FINEST!’’ 


WHEN YOU HAVE THE CHEVROLET 
FRANCHISE YOU HAVE FRIENDS 
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Equipment Sales Index Drops, but Still 


Replacement Parts Division 
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Up but Service Takes Dip 


NEW YORK.—<According to 
manufacturers reporting their 
monthly business figures to Motor 
and Equipment Manufacturers 
Assn., July shipments of replace- 
ment parts and accessories were 
higher than the previous month 





Dealer Preview 


To Be Held by 
Nash in Chicago 


DETROIT.—More than 3,000 
Nash distributors, dealers and 
salesmen will convene Sept. 12 in 
Chicago to inspect the new 1942 
Nash cars and attend what is ex- 
pected to be Nash’s biggest na- 
tional convention, it was an- 
nounced here last week by W. A. 
Blees, general sales manager. 


The principal session of the con- 
vention is to be held at the Civic 
Opera House, where the dealers 
will hear the company’s advertis- 
ing, merchandising and service pro- 
grams discussed by Nash officials. 

Scheduled to address the meet- 
ing, besides Blees, are Charles W. 
Nash, Nash-Kelvinator board chair- 
man; George W. Mason, president 
of the corporation and Frank R. 
Pierce, the corporation’s sales vice- 
president. 

Following the banquet that will 
conclude the first day of the con- 
vention, the dealers will entrain 
for Kenosha, where they will par- 
ticipate in what may be the largest 
new car driveaway ever held by 
the industry. Nearly 3,000 new 


mountings will swear by this one 
rear wheels. Why? Because they 


Here are a few salient points behind the success of 
this TIMKEN Bearing mounting; they should be taken 
into consideration when a rear wheel design job is 


laid on your desk. 


l. Since the axle rotates the inner member of the 
bearing, or cone, must be a tight fit. 


2. The cup of the bearing and the cup container 
should have a metal to metal or “tapping” fit. 
However, the cup should not be tight enough to 
prevent adjustment (see next point). 


3. The assembly is cup adjusted. 


the cup carrier or shims as shown in the illustration 
may be used.) Thus, if the cups are too tight accu- 
rate adjustment cannot be made. 


4. With this design thrust loads 


opposite wheel bearing. The axle shafts may be 
either butted together or butted against a thrust 
block in the center of the differential. To maintain 


Fixed Hub Type 


Men in the automotive industry who know bearing 


while original equipment and serv- 
ice equipment shipments declined. 
All categories continue above the 
same month last year. 


The grand index for all branches 
of the industry in July dropped to 
242 percent of the January, 1925, 
base as compared with 258 percent 
for June and 126 percent for July, 
1940. 

Shipments to vehicle manufac- 
turers for original equipment in 
July declined to 248 percent of the 
base, which compares with 279 per- 
cent registered in June and 101 
percent for July last year. 


Replacement parts shipments to 
wholesalers for July advanced to 
253 percent of the 1925 base as 
compared to 231 percent for June. 
In July, 1940, the index stood at 
172 percent. 


Accessories shipments to whole- 
salers in July rose to 154 percent 
of the base index. This compares 
with 140 percent in June and 93 
percent in July 1940. 


Service equipment shipments to 
wholesalers in July declined to 221 
percent of the base, which com- 
pares with 229 percent in June and 
120 percent in July, 1940. 


Distribution Conclave 


BOSTON, Mass.—‘‘Important Trends 
in Distribution,’’ ‘‘Price Control Under 
War Emergencies’ and ‘‘Latin-Ameri- 
can Trade Relations’ will be the ma- 
or themes of the 13th Boston Con- 
erence on_ Distribution, a national 
forum for distribution problems, to be 
held here Oct. 6-7 at the Hotel Statler 
under sponsorship of the Retail Trade 
Board of the Boston Chamber of Com- 
merce and a long list of cooperating 
organizations. 


for passenger car 
know it performs. 


(Either threads on 


are taken by the 


bearing adjustment the ends of the shafts and the 
thrust block must be sufficiently hard and well 


finished to prevent wear. 


The performance of the TIMKEN 


been surpassed—its sales appeal from the ultimate 


buyer's standpoint has never been 





Bearing has never 


approached. 








AIR COMMODORE H.R.H. the Duke of Kent questioning. a mechanic em- 


ployed on one of the war-vehicles assembly lines durin 


the General Motors plant at Oshawa. 
a beret, is seen Lieut. 


(tank), beyond whom, wearing a fedora, is seen Col. R. S. 


president of GM of Canada. 





Pontiac Sales Force to Glimpse 
°4.2 Models at Series of Meetings 


PONTIAC. — Pontiac Motor di-| service managers from the Atlantic 
its} and Central regions; 
1942 campaign with a series of| cago from the Midwest and South- 
three organization meetings early] ern 
in September followed immediately | Pacific region at Catalina Island. 
by dealer meetings in 27 key cities} All are sales department employes 
throughout the country, it was an-|of Pontiac. 


vision will formally launch 


nounced last week by D. U. Bath- 
rick, general sales manager. 


Each of the three organization | meetings. 
meetings will last two days and|who will discuss the many phases 
will be held at Greenbrier hotel,| of the 1942 merchandising program 
White Sulphur Springs (W. Va.),|and present the 1942 model cars in 
Sept. 8-9; Drake hotel, Chicago,|detail to the field sales organiza- 
Sept. 11-12, and Casino theater,|tion include V. L. Murray, assist- 
Santa Catalina Island, Calif., Sept.jant general 


15-16. The White Sulphur Springs| charge of the East; V. A. Davison, 
meeting will be the largest with|assistant general sales manager in 
158 regional, 


zone, 





TIMKEN 


TAPERED ROLLER BEARINGS 


THE TIMKEN ROLLER BEARING COMPANY, CANTON, OHIO 


Col. BR. B. Smith, 0.C., 2nd Battalion Ontario Regiment 


district and|charge of the West; W. J. Mougey, 
——| advertising manager, 


Tops 1940 


Olds Field Heads 
To View 42 Cars 
At Sales Meeting | 


LANSING. — Oldsmobile zon, 
managers, assistant managers, zone | 
service managers and business map. 
agement managers from 26 zones 
throughout the United States wij 
convene here Sept. 11-12 for a pre. 
view of the 1942 Oldsmobiles ang 
a series of meetings with factory 
executives. The convention, ap. 
nounced by D. E. Ralston, genera] 
sales manager, has been planned to 
acquaint Oldsmobile’s field organi. 
zation with details of this division's 
sales, advertising and service pro- 
gram for the coming year. 






















s recent visit to 


Back of His Royal Highness, wearing 


McLaughlin, | opening session on Thursday, Sept. 


preside. 
In addition to S. E. Skinner, 


sales manager; 
business management manager; V. 
C. Havens, advertising manager; 
W. O. Lampe, sales promotion 
manager; J. J. Dobbs, general ser- 
vice manager, and W. H. Loudon, 
manager of parts and accessories. 

H. A. Trevellyan, and R. L. My- 
ers, assistant general sales man- 
R. L. Griffin, works man- 
ager, H. T. Youngren, chief 
engineer, F. Q. Murphy, eastern 
regional manager and G. R. Jones, 


115 at Chi- 


regions and 50 from _ the 


General Sales Manager Bathrick 
will be in charge of these three 
Home office personnel 


among the factory executives pres- 
ent at the meetings. 


sales manager in : , 
ston has announced meetings with 
Oldsmobile dealers throughout the 
nation to present the new cars and 
outline 1942 sales and service plans. 
Dealer meetings will start Sept. 17. 
Factory officials, assisted by zone 
personnels, will conduct the dealer 
sessions. 


Distributor Body 
Previews 1942 


Paul War- 
mee, sales promotion manager; 
Dale Vredenburg, assistant sales 
promotion manager in charge of 
used cars; L. H. Robinson, busi- 
ness management manager; Ed. J. 
Grumbache, budget director; B. G. 
Manley, car distribution manager; 
L. K. Marshall, service manager; 
D. R. Lashmet, parts manager; J. 
H. Otis, accessories manager; J. 
H. Baker, properties manager and 
W. A. P. John, president of Mac- 
Manus, John & Adams, Inc., ad- 
vertising agency. 

“Never have we had as im- 
portant problems to discuss with 
the 325 members of our own field 
organization and our 4,000 dealers 
and their 7,000 salesmen as this 
year,” said Bathrick. 

“Our own men and our dealers 
will be pleasantly surprised, how- 
ever, when they see the new cars 
on this trip. In a year when 
changes are least expected they 
will find that the cars have been 
restyled appearance-wise; also, that 
a number of worthwhile mechani- 
cal improvements have been made. 
“Torpedo styling, which Pontiac 
pioneered two years ago, will be 
the basis of our design. There will 
be two lines of cars— Deluxe and 
Streamliner on the same wheel- 
bases as last year, namely, 119 and 
122 inches, respectively, with either 
six or eight cylinder engines. 

“Among the important subjects 
to be discussed at the business 
sessions are ways and means of 
meeting curtailment of production 
and sales, how to adjust their 
business to new regulations of in- 
stallment buying and how to in- 
crease volume of service business,” 
continued Bathrick. “In other 
words, business management.” 

The schedule of one-day meet- 
ings conducted by zone managers, 
which will be a condensed version 
of the organization meetings and 
will be attended by all Pontiac 
dealers and their salesmen, be- 
ginning in zone cities right after 
the organization meetings, will be: 
Sept. 12, Cincinnati; Sept. 15, 
Buffalo, Pittsburgh, Pontiac, Cleve- 
land, St. Louis, Jacksonville (Fla.), 
Memphis, Oklahoma City and San 
Antonio; Sept. 16, Boston, New 
York, Washington, Chicago, Kan- 
sas City, Omaha, Atlanta and 
Dallas; Sept. 17, Philadelphia, 
Charlotte and Minneapolis; Sept. 
19, Los Angeles; Sept. 22, San 


CHICAGO.—Chrysler distributors 


Thursday. At this meeting, in ad- 
dition to the presentation of the 
new cars. 
cussed in detail plans for the com- 
ing year. K. T. Keller, president of 
the corporation; David A. Wallace, 
president of the Chrysler Sales di- 
vision, and Charles L. Jacobson, 
vice-president in charge of sales, 
were the principal speakers. 

The distributors expressed them- 
selves as highly enthusiastic over 
the merchandise that will be their 
stock in trade for the next year. 
They found the new line greatly 
improved in appearance and en- 
dowed with a long list of new 
features contributing to perform- 
ance, economy, comfort, safety and 
beauty. They were heartily in 
agreement with the opinion of 
company officials that it is the 
finest car yet achieved by Chrysler. 

Following the formal meeting, 
which was held at the Palmer 
House, the distributors and their 
wives were entertained at lunch- 
eon. They then boarded the D. and 
C. steamer “Greater Buffalo” for 
a non-stop cruise through the 
Great Lakes to Detroit, where they 
arrived Saturday morning. On ar- 
rival in Detroit, they were guests 
at the tank arsenal, where the M-3 
medium 31-ton tanks are being 
built. A demonstration of the tanks 
was a feature of this visit. 

Distributors desiring to drive 
1942 cars home were supplied with 
them at the close of the day’s pro- 
gram. 


Committee Named 


FORT WAYNE, Ind.—Committee ap- 
pointments for the coming year have 
been made by directors of the Fort 
Wayne Automotive Maintenance Assn. 
Committee chairmen are as _ follows: 
Executive committee, T. H. Hall, also 
president of the association; member- 
ship, Ralph Miller; finance, Bronson 
Kowalczyk; sick, D. R. Smith; stand- 
ards, Dwight Davis; entertainment, K. 

Ginder; program, R. E. Snyder; 


Francisco and Portland (Ore.);| publicity, Arthur M.’ Paulison; emer- 
Sept. 23, Denver; Sept. 24, Salt| gency, Robert Gerding and Orville 


Louthan co-chairmen; 
rence Sunderland; 
Rudy. 


Lake City and Sept. 


26, Great 
Falls (Mont.). 


athletics, Law- 
attendance, T. V. 


Approximately 150 will attend the | 


11, according to Ralston, who will | 


Oldsmobile’s general manager, and | 
Ralston, department heads sched- | 
uled to address the field staff are: | 
G. R. Browder, assistant general | 
M. J. O'Connor, | 


Pacific regional manager, will be | 


Following the convention, Ral- | 


Chrysler Line | 


had their first view of the 1942 line | 
at a meeting held in Chicago last | 


Chrysler officials dis- | 
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0 Wall St. Hits Army, Navy Hoarding of Vital Materials 
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FINANCIAL 


AUTOMOTIVE NEWS, SEPTEMBER §8, 1941 


Diversion Held Essential 
If Industry is to Survive 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK. — To add to the 
general confusion about some 
phases of the supply and demand 
situation (in the east the gasoline 
shortage comes in for most atten- 
tion), there arises the question of 
the proper distribution of supplies 
that are available. 

But it is not surprising that 
there should be so much confusion 
in the public mind when there is 
so much difference in the views of 
various government agencies. We 
now have the spectacle of OPM 
refusing to permit delivery of a 
large order of copper to the Navy 
because there is doubt in the minds 
of the defense officials as _ to 
whether the copper should go to 
the Navy at this time. In other 
words, the Navy has so much 
copper on hand that some of the 
metal would better serve the pub- 
lic interest by going into industry, 
in the view of some. Wall Street 
is informed that there have been 
complaints that both the Army 
and Navy have been buying more 
strategic materials than they can 
use in many months and that 
while large inventories are to be 
encouraged, there is a point at 
which diversion to non - defense 
needs must begin if civilian indus- 
try is to get any kind of a “break.” 

On the other hand, there is a 
realization in Wall Street that it 
is easier to criticize than adminis- 
ter and that in time most of the 
“bugs” will be removed from the 
defense organization. That there 
are shortages of many materials 
where both defense and civilian 
needs are concerned there can be 
no doubt. In many respects it is 
just a question of getting the cor- 
rect information across to the 
public. 

Dividend declarations by the au- 
tomotive industry continue to run 
somewhat ahead of a year ago 
despite the uncertainty about fu- 


Obituaries— 


Duncan Curry 

LONG BEACH, Calif.—Duncan Curry, 
a pioneer automobile editor of New 
York, died here Aug. 31 of a heart 
attack at the age of 81. He was ap- 
Parently in good health until two 
weeks ago, when he suffered the heart 
attack at his home. 

Mr. Curry served as automobile edi- 
tor of the New York American from 
1899 to 1934, when he retired. He came 
to Long Beach two years ago from 
Mount Vernon, N. Y. 

A funeral service was held here 
Tuesday in the Mottell Mortuary. 
Burial took place in Green-Wood Ceme- 
tery, Brooklyn, N = 


George Weber 

ST. LOUIS. — George Weber sr., 
president of the Weber Implement & 
Automobile Co., and one of the first 
automobile distributors in St. Louis, 
died of a heart attack Sept. 1 at his 
home in nearby University City, Mo. 
He was 70. In 1902 after engaging in 
the thresher and farming implement 
business Weber and his brothers, Ed- 
ward and Albert founded the present 
concern. He began selling such cars 
as the Mitchell, the Lozier, the Max- 
well, the Chalmers and finally in 1914 
the Hupmobile. Today the concern is a 
Plymouth-De Soto outlet. Mr. Weber 
was twice president of the St. Louis 
Automobile Dealers Assn. and at one 
time head of the Auto Dealers Salvage 
Co., an organization formed in 1928 
to junk dangerous and unsightly auto- 
mobiles. His widow, two brothers and 
a sister survive. | 

H. D. Madden 

BLOOMFIELD, N. J. — Harry De 
Forrest Madden, 61, general manager 
of the lamp manufacturing and engi- 
neering departments of the Westing- 
house Electric & Mfg. Co. here, died 
Rept. 1 at his summer, home in Brielle, 


Horace H. Ferguson 
BUFFALO.—Horace H. Ferguson, 56, 
an automobile dealer here for two 
decades, died Aug. 29 of a heart ail- 
ment. In 1922, the Ferguson & Lyth 
Chevrolet dealership was organized 
with Mr. Ferguson as president. In 
1935, he formed his own business, 
establishing a Ford dealership. He 

retired about two years ago. 


Edward B. Lynch 
PLAINFIELD, Ind. — Edward B. 
Lynch, 48-years-old automobile dealer 
ere, was killed instantly in an_auto- 
mobile wreck near Oshkosh (Wis.), 
where he, his wife and daughter were 
enroute to spend a vacation. The other 
members of the family were not in- 
jured. 
* * *€ 


John W. Banting 
TOLEDO, O.—John W. Banting, To- 
ledo millionaire and Ohio's oldest auto- 
mobile dealer died here last Friday. 





STOCK PRICE AVERAGES 


Previous Latest Year 


Period Period Change Ago 

We MNS. -civersviccs 27.85 27.98 +0.13 33.11 
10 car-truck co.’s .... 28.05 28.11 +0.06 34.90 
10 parts-access. ...... 26.92 27.36 +0.44 26.15 
4tire-rubbers ...... 19.15 19.62 +0.47 15.92 





ture earnings. The car and truck 
companies in August declared $54,- 
120,000 in dividends against $48,- 
550,000 a year ago, bringing the 
total for the first eight months to 
$162,207,000 against $148,059,000 in 
the like 1940 period. 


Parts and accessory companies 
last month declared $4,755,000 
against $5,822,000 a year ago, and 
for the eight months their total 
was $41,580,000 compared with $35,- 
535,000. All the companies declared 
$58,875,000 in August against $54,- 
372,000 a year ago and in the first 
eight months their total was $203,- 
787,000 compared with $183,594,000. 





New U.S. Plant to Test 


Synthetic Motor Fuels 
WASHINGTON. — A_semi- 


commercial plant for production 
of motor fuel from farm prod- 
ucts has been practically com- 
pleted at the U. S. department 
of agriculture’s northern re- 
gional research laboratory at 
Peoria (Til.). 


This so-called pilot plant, into 
which the chemists and engi- 
neers have incorporated all the 
latest improvements in equip- 
ment and processes available, 
is to be for rigorous, large- 
scale testing of promising de- 
velopments from the regional 
laboratory and elsewhere, and is 
capable of producing 500 gallons 
of alcohol per day. 


Nash Dividend 


DETROIT.—Directors of Nash-Kelvi- 
nator Corp. at a meeting Aug. 27 voted 
a dividend of 12% cents per share on 
outstanding capital stock, payable Sept. 
26 to stock of record at the close of 
business on Sept. 10, 1941. 
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Accident Rate in Motor Plants 
Takes Sizable Decline in 1940 


CHICAGO.—Number of accidents 
reported in manufacturing plants 
of the automotive industry in 1940 
took a sizable decline, while the 
severity of those reported showed 
an increase, National Safety Coun- 
cil declared last week. 

Frequency rates averaged 7.29 
injuries per million hours worked, 
or a decline of 5 percent from 1939, 
while severity rates averaged .78 
days of disability per thousand 
hours worked, or a 3 percent rise. 

Since 1926, the NSC report said, 
net reductions of accidents in mo- 
tor plants made considerable pro- 
gress, dropping 72 percent in fre- 
quency and 29 percent in severity. 
Comparing ‘this with the average 
reduction for all industries, the 
automotive reduction in the fre- 
quency rate is greater than the 
average, but the reduction in sever- 


ity rate is only half the average. 

Large plants had the lowest fre- 
quency rates and straight assembly 
plants had the lowest severity 
rates. Stamping and forge plants 
showed the highest frequency and 
severity rates in the industry. 

The Janesville (Wis.) plant of 
General Motors holds the best no- 
injury record in the industry — 
4,729,000 man-hours. This string 
remained intact in 1940. 


Show Dates 


Oct. 11-18—Baltimore 
Oct. 11-18—Rochester, N.Y. 
Oct. 11-19—Buffalo 


Oct. 11-19—Los Angeles 

Oct, 12-19—Chicago 

Oct. 17-26—San Francisco 

Des Moines plans show in 
October; no date set. 





RADIO STATIC ELIMINATED 
BY NEW U.S. STAT-X POWDER 


DOES AWAY WITH STATIC SHOCK... STATIC 
SPARKS FOR THE LIFE OF ANY TUBE 





TAKES BUT A FEW MINUTES...COSTS BUT A FEW CENTS 





PAYS A BIG PROFIT 


One tablespoon- 
ful of U.S. Stat-X 
Powder... 


injected into valve 
opening of tire 
tube, protects any 
tire on any car for 

life of tube. 


placed in Battery 


Hydrometer with 
float removed... 





1230 Sixth Avenue, 
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POWDER 
UNITED STATES RUBBER COMPANY 


1230 Sixth Avenue, Rockefeller Center, New York, N. Y. 
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N thousands of tests on practically 

every make of car, and brand of 
tire, the new U.S. Stat-X Powder has 
proved 100% effective in putting a stop to 
static radio interference and static shock 
built up by friction between tires and road. 
One treatment lasts for the life of any tube. 


U.S. Stat-X Powder is available in cartons 
of 12 cans, or enough powder to “shock- 
proof” 120 cars at a retail price of $1.00 
per car, installed. Dealer cost per car —10¢. 
Mail the coupon today for full details. 
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'MAIL THIS COUPON TODAY!: 


UNITED STATES RUBBER COMPANY 


Rockefeller Center, New York I 
1 would like full details about the new U.S. Stat-X Powder. 





10—(798) AUTOMOTIVE NEWS, SEPTEMBER 8, 1940 


Huge Tax Bill Meets Temporary Delay 
(7% Excise, $5 Use Tax Stay; 


Final Passage Due Octobe 


Special to Automotive News 

WASHINGTON.—As 16 Senators 
from community - property states 
fought a ban on split returns for 
husbands and wives, the Senate 
late Friday abandoned hope for 
passage of the Administration’s 
huge tax bill before this week. It 
had been hoped the bill might be 
approved over the week-end. 

Provisions of the $3,600,000,000 
tax program, already passed on by 
the House, include a 7 percent ex- 
cise levy on new car sales along 
with a $5 use tax on all vehicles. 
Once the Senate has passed the 
bill, a joint Senate-House confer- 
ence will iron out differences in 
their respective legislation. 

Due to the current recess of the 
House, which plans to re-convene 
about the middle of September, it 
is likely that the tax program will 
not get final approval before Oct. 1. 
Then it must be signed by the 


President, so it is improbable that 
the new levies will go into effect 
before the latter part of October 
or Nov. 1. 

The proposed tax on used cars, 
offered in both the House and Sen- 
ate committee sessions, appears to 
have been beaten off for the pres- 
ent time. However, with the likeli- 
hood that Congress will have be- 
fore it another tax bill, perhaps be- 
fore the end of this year, it is not 
impossible that the used car levy 
may be revived at that time. 

During the past week the Sen- 
ate voted to lower the exemptions 
of married persons from $2,000 to 
$1,500, while single persons were 
given an exemption of $750 as com- 
pared with $800 last year. 

Senators La Follette and Bennett 
Champ Clark criticized the levy as 
one hitting persons without suf- 
ficient income to maintain an ade- 
quate standard of living and Sen- 





ODAY the tire valve is actually an extension 


of the inner tube . 


. . really the most vital 


part of the tube because it contains the air control 
mechanism. The rugged casing, or tire, which 
absorbs the wear and tear of road contact, provides 
no protection at this vulnerable point. Damage 
within this exposed portion of the tube can ruin 


a valuable tire and cause 
roadside delays. 


annoying and expensive 


Schrader Valve Caps shut out dirt, of course. But 
they are more than “dust covers”. Designed to 
seal the opening of all standard tire valves, you 
will find SCHRADER VALVE CAPS AIR-TIGHT 
UP TO 250 LBS. PRESSURE. 


When you check tire pressures be sure to replace 
the Valve Caps. The seconds required will mean 
many dollars to your customers in additional tire 
mileage and probably prevent hours of roadside 


delay. 


A. SCHRADER’S SON, BROOKLYN, N. Y. 


Division of Scovill Manufacturing Company, Incorporated 





1. Valve Cap body or shell. 


2. Brass Swivel Plate allows Cap 
Shell to turn independently of 
rubber washer as Cap is applied. 
This assures proper seating of 
washer and prevents distortion. 
3. Brass Dome-Shaped Plate 
provides an indestructible 
chamber for safe clearance of 
valve core pin. 

4. Molded Rubber Washer seals 
valve mouth when Cap is 
screwed on firmly by band; 
while rubber between brass 
plates 2 and 3 provides spring 
action to maintain positive seal. 


Schrader 


MEG US Pat OFF 


TIRE VALVE CAPS 


GUARANTEED AIR-TIGHT UP TO 250 POUNDS PRESSURE 


Pr \s1 





ator Alva B. Adams, Colorado, 
failed in an effort to lift the ex- 
emption for married persons to 
875. 

But Chairman Walter F. George, 
(Dem.), Georgia, of the Finance 
Committee, argued that the lower 
exemption would clear the way for 
an equitable tax program and said 
that the people would write their 
own tax bills when a great ma- 
jority became taxpayers. 

On a voice vote, the Senate 
knocked out an estimated $45,900,- 
000 in revenue by refusing to in- 
crease the House tax of 10 percent 
on theater and other amusement 
tickets to 15 percent, as suggested 
by the finance committee. 


40 World Output 
Of Motor Vehicles 
Hits 5,554,312 


WASHINGTON. — World produc- 
tion of motor vehicles totaled 5,- 
554,312 units in 1940 compared with 
5,044,510 units in 1939, an increase 
of 10 percent, according to a U. S. 
department of commerce compila- 
tion just completed. Output in the 


United States totaled 4,469,354 units | by , 
in 1940 to account for 80.5 percent | Tesulation, 


of world production for the year. 
With the United States by far the 
principal producer, the _ report 
shows Canada second in this re- 





Epitor’s Note: Because of the 
interest manifest by dealer read- 
ers in the new regulations gov- 
erning installment sales, AvTO- 
motive News believes that the 
following brief, easy-to-read di- 
gest of important provisions, pre- 
sented in a bulletin of the Brook- 
lyn and Long Island Automobile 
Dealers Assn. is particularly 
timely: 

When automobile dealers open 
their doors for business after mid- 
night, Aug. 31, they will be oper- 
ating under Federal Reserve Board 
regulation in selling passenger 
cars, including taxicabs and station 
wagons, on the installment plan. 
Commercial car time payment sales 
are not regulated, nor are time 
sales of accessories, radios ex- 
cepted, save when accessories are 

a part of the vehicle when sold. 


Both dealers and finance com- 
panies are licensed automatically 
the Federal Reserve Board’s 
authorized by Presi- 
dential Executive Order of Aug. 9. 
Penalties for willful violation, in- 
cluding indefinite suspension of 
license which would make time 


spect with an output of 222,984|Sales impossible, apply equally to 


units followed by 
Soviet Socialist Republics 
180,000. 

It was pointed out by the de- 
partment that because of hostili- 


: bot 
pees ae of a burden of responsibility since 


h. The dealer carries even more 


a finance company might be ex- 
onerated if able to prove that it 
had accepted in good faith an er- 


ties most foreign countries have |"o”eous credit statement submitted 
considered it desirable to withhold | 0y the dealer. 


statistics respecting production and 


The Federal Reserve Board in its 


foreign trade in motor vehicles and | foreword to the regulation of Aug. 
that estimates are used in the cur-|21, definitely forecasts that more 
rent survey in the absence of of-|4rastic terms are ahead: “There 
ficial statistics. With the exception | #/ be changes from time to time 
of U. S, Canada and Japan, all|in this regulation, particularly in 


producing countries, for which at| the 


list of consumers’ durable 


least estimates are available,|800ds covered by the regulation, in 
showed decreases in output for 1940|the size of the minimum down 


compared with 1939, the report| Payment 


states. 


required, and in _ the 
maximum length permitted for in- 


The motor vehicle industry of | Stallment credits.” 


Germany was placed on a wartime 


Finance companies realize — and 


basis soon after the outbreak of| dealers should realize —that these 
war in September, 1939, and a| installment rules will be enforced. 
sharp drop in production followed.|1n general, the present rules are 
It is estimated that passenger car|®ccepted as reasonable by public, 


production in Germany totaled 
about 1,000 cars monthly in 1940, 


press and trade. Some provisions 
do not become effective until Oct. 


practically all of which were ex-|1 or later because the trade needs 
ported. Available estimates indi-|time to get set for compliance. Al- | 


cate a production of from 54,000 to 
60,000 trucks, it was stated. 


lowance is made for unintentional 
clerical errors, but the official regu- 


Production of motor vehicles in|!ation warns against subterfuge ; 
Japan in 1940 is estimated at 75|designed to evade or circumvent 2d in the first World War emer- 


passenger cars, 23,000 trucks, and 
450 buses. Russia is estimated to 


the rules. 
Throughout the entire Consumer 


have produced 18,000 passenger | Credit Regulation, the words “in 
cars and 162,000 trucks during the|800d faith” and “bona fide” ap- 


year, the department reported. 


Insurance Racket 
Strikes Snag in S.C 


Bohlen, director of the state high- 
way department’s motor vehicle di- 
vision, states that, based on re- 
ports received by his office, law 
enforcement officers of South Car- 
olina are making “good progress” 
against the racket of deliberate 
burning of automobiles for insur- 
ance collection. 

“During the last 18 months,” 
Bohlen said, “21 convictions have 
been obtained in various counties 
of the state and 32 cases are being 
prosecuted at present. Sheriffs, 
chiefs of police and other local law 
enforcement officers have _insti- 
gated and carried through many 
of the cases. 


Lempco to Distribute 
S. Amer. Machine Tools 


CLEVELAND. — Machine tools|In calculating maximum maturity, 
made in South America will soon} dealer may use as the date of pur- 
be sold to American defense in-|Cchase any date not more than 15 
dustries by Lempco Products, Inc.,| days subsequent to the actual date 
manufacturers of automotive shop | thereof. 


equipment. 


James F. Strnad, president ot|¢qval and made at equal intervals 
the company, said the concern’s|0f not more than one month. Modi- 
first carload shipment of imported | fication is possible, however, when 
machine tools arrived in New York | purchaser’s income is so seasonal 
last Monday from Argentina andj|that repayment will be facilitated 
would be delivered here some time| by reduction or omission of pay- 
this week. He disclosed that his|ments for not more than four 
company has made arrangements|months, but the time limit of 18 
to serve as exclusive American and| months from date of sale may not 
British distributors for five machine| be exceeded. (This applies chiefly 
tool manufacturing companies in| to farmers). 


Argentina and Brazil. 


*|value assigned thereto 
SPARTANBURG, S. C.—A. W.| faith.” 


pear frequently. For instance, the! 
purchase price is a “bona fide”; 
purchase price, and the valuation 
of a trade-in is the “monetary 
in good 


Provisions Effective 
Sept. 1 


All automobile dealers are li- 
censed, without application by 
them, and without receipt of of- 
ficial certificate, from Sept. 1, 1941, 
to Dec. 31, 1941. Before Dec. 31, 
1941, dealers must apply on spe- 
cial form to the Federal Reserve 
Board for registrations for 1942. No 
fee has been stipulated. 

All automobile time payments 
are regulated—used cars as well as 
new—when there are two or more 
installments. Don’t be misled by 
the dividing line of $1,000 which 
applies to loans only and which 
has nothing to do with automobile 
time payments. 

Maximum maturity is 18 months. 


Payments shall be substantially 


eee eC 


Itemized statement of the trans- 





Installment Sales 


Here’s a Brief Digest of Important Provisions 
of New Government Regulations 


in Senate) C 


| 






action must be given after Oct. ; | 
to the purchaser. This provision 
will be explained in detail later. A; 
the present time it is not decided, 
for instance, what constitutes q | 
“brief description of the car sold” | 

Maximum unpaid balance of q | 
new automobile shall be 66% per. 
cent of the total of the following: 


1. Advertised delivery price, | 
with standard equipment, at fac. | 
tory. i 

2. Transportation charges es- 
tablished by manufacturer from 
factory to point of delivery. 

3. Federal, state or local taxes 
not already included. 

4. Bona fide charges for de- 
livery and accessories not already 
included. 

(Dealer selling new car to lo- 
cal resident or near-by resident 
for delivery at factory may add 
freight from factory to dealer's 
town if purchaser plans to bring 
car back home and use it there). 

Maximum unpaid balance of a 





| 


used automobile shall be 66% per- | 
cent of the bona fide cash purchase | 


price, including sales tax, 
otherwise provided. 

Floor planning of cars to deal- 
ers by finance companies or 
others is exempt from regulation. 


until 


Sales by dealers to bona fide | 


salesmen in their employ of new 
cars to be used primarily as demon- 
strators are not subject to regula- 
tion except that payments may not 
extend beyond 12 months. 

Contracts in effect prior to Sept. 1 
are not affected, provided such con- 
tracts are not revised more than 
once. 


Unpaid balances on trade-ins | 
may be handled as dealer elects, | 
provided installment agreement on | 
trade-in was in effect before Sept. | 


1, 1941. It may be consolidated with 
unpaid balance due on new car and 
spread over 18 months 
monthly installments. 
Dealers in other items, such as 
radios and refrigerators, are also 
automatically 


ee 


in equal » 


licensed. Maximum | 


time is 18 months; maximum bal- | 


ances—radios, 80 percent; 

erators, 90 percent. 

_ If a dealer sells a car for cash 

in full, he has no further respon- 

sibility under the regulation. 
Penalties are provided both in 

the Consumer Credit Regulation 


refrig- 


gency act of Oct. 6, 1917, which is 
cited by the President as his 


authority to regulate consumer 
credit, as follows: 
Suspension of license, for a 


stated period or indefinitely. (Fed- 
eral Reserve Board regulation). 

Fine of not more than $10,000 
or imprisonment for not more than 
10 years, or both, with these penal- 
ties applying to any person includ- 
ing an officer, director or agent of 
any corporation who knowingly 
participates in a violation. (Emer- 
gency act of Oct. 6, 1917). 





Truck Barriers 


Probed in Va. 


RICHMOND, Va.—Virginia’s 35,- 
000 truck load limit headache is 
undergoing a “reportorial investi- 
gation,” as a representative of the 
U. S. department of commerce has 
stated such an investigation is be- 
ing made of complaints of truck- 
ers against the state’s enforcement 
of a 35,000 pound highway load 
limit. 

The investigation, according to 
W. A. Galloway, commercial agent 
attached to the federal office here, 
is being made at the request of 
the interdepartmental committee 
on interstate trade barriers. 


Galloway explained that the in- 
vestigation was intended to estab- 
lish the facts regarding the expe- 
rience of shippers who have com- 
plained that weighing parties on 
Virginia roads caused delays’ there 
have also been complaints that 
“defense” goods were held up by 
the process. Virginia officials as- 
sert that the roads were not con- 
structed for loads greater than 
allowed by the 35,000 limit. 
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e Canadian Automotive Exhibit Attracts Throngs 
—| Defense-Civilian Displays _ | Aa 


Presented by ‘Big Three’ 
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By Warren B. Hastings 
Staff Correspondent 

TORONTO. — Highlighting 
defense-civilian displays by the Big 
Three corporations (Chrysler, Ford 
and General Motors), the Automo- 
tive exposition attracted a large 
portion of the record - breaking 
crowds that attended the Canadian 
National Exhibition here last week. 

Ford doubled its exhibition space 
for this year’s affair, showing each 
of its new cars but devoting most 
of the space to its dozen types of 
army vehicles. Ford also presented 
in a proving ground nearby a 
demonstration of its fighting ma- 
chines in action. 


Addressing the Exhibition Direc- 
tors’ luncheon Manufacturers’ Day 
Berkinshaw warned the industrial- 
ists that rationing of consumer 
goods in Canada will be “largely 
conditioned by the effort we make 
now to keep waste down to a 
near irreducible minimum. .. . It 
will become necessary to effect 
further curtailment of consumer- 
goods production and will involve 
sacrifices on the part of all. Un- 
essential domestic and _ personal 
expenditures will have to be cur- 
tailed and rigid economy estab- 
lished in the consumption of cer- 
tain lines of commodities designed 
for household family, or individual 


Chrysler Corp. erected a special] yse,,. .” 


stage in the Automotive Bldg. for 
the dramatic presentation of its 
“Salute to Valor,” depicting the 
armed forces of the U. S., Great 
Britain and Canada. Also shown 
were the 1942 Dodge and Plymouth 
lines, in addition to Chrysler’s war 
products. 

General Motors’ display, except 
for one model of each line of cars 
produced by GM divisions, con- 
sisted of Army vehicles and other 
war material. Elsewhere on the 
exhibition grounds GM _ presented 
its “Salute to the Fighting Forces.” 

Exhibition space, formerly occu- 
pied by other car and truck mak- 
ers, was taken over this year by 
the Royal Canadian Air Force and 
the Canadian Navy. Imperial Oil, 
allied with Standard Oil of New 
Jersey, had the only extensive ex- 
hibit of any of the oil companies. 

Since the suspension of the 
National Automobile Show dinner, 
the “Ex” Automotive Day lunch- 
eon has been the only major get- 
together function for the leaders 
in the Canadian automotive in- 
dustry, trade and consumer fields. 
About 300 of these were present at 
the luncheon and heard George 
Cottrelle, Canada’s oil controller, 
deliver a straight-from-the-should- 
er address in which he announced 
the now-in-effect gasoline ration- 
ing of service stations and garages 
by a curtailment of 25 percent in 
the gasoline supplied them during 
September and October. He indi- 
cated that the probability is that 
further restrictions are in prospect 
as the transference of more tank- 
ers to Britain and Russia will 
make more acute the _ current 
shortages of petroleum and petro- 
leum products. 

_The annual meeting of the Cana- 
dian Automobile Chamber of Com- 
merce was convened in the board 
room of the Administration Build- 
ing at the Canadian Exhibition 
following the luncheon. C. - 
Churchill, vice-president, Chrysler 
of Canada, was reelected president 
and Wm. S. “Crane” Roberts, vice- 
president and general manager, 
General Motors of Canada, was 
elected vice-president. John L. 
Stewart, “on loan” by the chamber 
as assistant oil controller, carries 
on as general manager of the 
chamber. 

R. C. Berkinshaw, who left his 
position as general manager and 
treasurer of Goodyear of Canada 
to join the dollar-a-year men at 
Canada’s capital eight months ago 
in the office of Director of Priori- 
ties, Ministry of Munitions and 
Supply, has been made chairman 
of the Wartime Industries Control 
Board of the Ministry. He succeeds 
Hugh Scully as chairman. Scully is 
Canada’s director of customs and 
at one time was prominently iden- 
tified with Willys - Overland of 
Canada. 

Prominent among the dollar-a- 
year men at the Automotive Day 
gathering was Harry J. Car- 
michael, formerly vice - president 
and general manager of General 
Motors of Canada, who is Director 
of Production for Canada. 


Studebaker’s Washington 


Office Gets Johnson 
SOUTH BEND.—Courtney John- 


son, assistant sales manager of 


Studebaker passenger car division, 
has been transferred to the Wash- 
ington office of Studebaker Corp. 
and in the future will concentrate 
his efforts on the company’s de- 
ense activities. 





He stated that he had faith in 
his fellow Canadians to take any 
steps necessary to the full prose- 
cution of the war. Referring to his 
new appointment and° the in- 





creased authority with which it is 
vested in the control of production 
and prices he said: “Under the 
new arrangement the Wartime In- 
dustries Control Board will have 
complete authority in respect of 
price control, with few exceptions.” 


Mr. and Mrs. Average Canadian 
have more money to spend on 
consumer goods, despite unprece- 
dented taxation, than ever before, 
for employment is at an unprece- 
dented high and wages and salaries 
generally are higher per employe 
than at any time in the past. 
Shortages have already developed 
in certain lines and are imminent 
in others. It is obvious that only 
resolute and intelligent control will 
prevent the degree of inflation al- 
ready experienced from accelerat- 
ing to a dangerous extent. 

On Sept. 3, the annual meeting 
of the Canadian Automobile Assn. 
—the AAA of Canada—was held in 
the National Club, Toronto. R. A. 
Stapells and W. G. Robertson of 
Toronto were reelected respectively 
president and secretary - treasurer. 





American Farmer Plays 


Vital Role in Car Output 


DETROIT. — The automobile in- 
dustry is one of the farmer’s best 
customers, according to a report 
based on the extensive use of farm 
products by Ford Motor Co. in 
building cars and trucks. 

It is estimated that for each 1,- 
000,000 units it manufactures, Ford 
needs from the American farmer 
the following agricultural items: 

Cotton — 69,300,000 pounds or 
the annual output of 433,125 acres. 
Wool—3,204,000 pounds or the 

wool from approximately 801,000 


sheep. 
Wood—112,000,000 board feet or 
20,500 acres of forestlands. 
Cattle—30,000 head to provide 
1,500,000 square feet of leather. 
Soybeans—600,000 bushels. 
Flax — 118,000 bushels, equiva- 
lent to 17,500 acres. 
Tung oil—195,000 gallons. 


Hogs — 20,000 head, to provide 
1,000,000 pounds of lard oil lubri- 
cant. . 

Corn — 451,500 bushels, equiva- 
lent to 11,280 acres. 

Wheat—120,000 pounds as flour 
used in foundry. 

Goats—87,500 head, to provide 
350,000 pounds of mohair ma- 
terial. 

Jute—5,000,000 pounds. 

Pine pitch—2,060,000 pounds. 
Sugar cane—Enough to provide 
2,500,000 gallons of molasses. 

Honey bees—83,000,000 bees, to 
produce 6,000 pounds of beeswax. 

Castor oil—150,000 gallons. 


‘Dealers Tell Me,” 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 


by John O. 
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world of business. 


Not so long ago. an extra burst of speed by 


a riverboat or stagecoach might mean the 


difference between a message arriving in time 


or just too late. 
Today, the messages that keep industry 


humming go by teletype, flashing across a 


him to New Orleans!” 


“$1000 if you beat 





city or across the country in seconds. bring- 


ing an answer just as quickly. And they are 


accurate — every word is received in type- 


written form exactly as sent. 


Hundreds of companies save time and 


money and avoid delays and costly misunder- 


standings—through planned use of Bell 


System Teletypewriter Service. 


BELL SYSTEM TELETYPEWRITER SERVICE 
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Rogers Outlines Intentions of Priorities on Trucks T; 
Mich. Truckers Hear Plea 


For Better Maintenance 


By Jack Weed 

DETROIT.—Climaxing the larg- 
est annual convention ever held by 
the Michigan Trucking Assn., ICC 
Chairman John Rogers spoke to 
over 800 members and guests on 
the subject of truck and truck 
parts priorities at the annual ban- 
quet at the Hotel Statler here Fri- 
day night. 

Rogers’ talk was the keynote of 
this year’s two-day convention 
which was highlighted all through 
the session with speakers who 
brought to the truckers the views 
of government, state and other 
control agencies on the relief and 


Amphibian Car 
For Army to Be 
Built in Buffalo 


BUFFALO. — Production of ad- 
ditional Aqua-Cheetahs, a new type 
of amphibian reconnaissance car 
for the Army, is underway in the 
plant of the Amphibian Car Corp. 
here, President Roger W. Hofheins 
announced after receipt of a $102,- 
000 War Department contract. 


“The new model will embody 
some recommendations made by 
Army officers after exhaustive 
tests at Camp Holabird, Balti- 
more,” said Hofheins. “The order 
calls for delivery within six months 
of additional experimental ma- 
chines before mass production 
starts for the Army and British.” 


Hofheins said employment is be- 
ing steadily increased at the plant 
and that the company has been 
assured of material deliveries un- 
der a priority order for standard 
automobile motors, axles, trans- 
missions and radiators. 


He said the Army intends to use 
the machines as troop transports, 
for scouting over rough land and 
unfordable lakes and rivers, for the 
evacuation of wounded and for 
undercover work in capturing 
bridgeheads where land machines 
are halted by streams. As produced 
here the machines will not carry 
armor or guns. 





The amphibian car plant for- 
merly was used by Brunn & Co. 
for the production of special auto- 
mobile bodies. 
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GMOOTH, speedy, 
friendly service! 
That's what Grey- 
hound, world’s greatest 
bus line, gives. And 
smooth, speedy friend- 
ly telegraph service is 
what Greyhound gets. 
Because Greyhound — 
like many of America’s 
smartest business firms 
—uses Postal Tele- 
graph exclusively. 
This same superior, 
economical service can 
be yours too — at any 
Postal Telegraph of- 
fice. Or — 


Telegraph 


*Charges appear on your phone bill 









restrictions which confront this es- 
sential transportation industry. 
Particularly highlighted in Rogers’ 
talk was the attitude of OPM and 
other governmental bodies towards 
the priorities already announced, 
which indicate that it is the desire 
of these bodies that all essential 
transportation industries be kept 
at top operating efficiency and 
that sufficient power units and 
equipment, as well as repair and 
maintenance materials, will be 
made available to accomplish this 
a 
L. A. Marshall, war commen- 

tater of the Detroit News, was the 
feature speaker of the Defense 
luncheon Thursday at the Hotel 
Fort Shelby. Marshall spoke on 
“Highway Transportation and the 
War.” He brought out the fact that 
good roads have made possible the 
manuevering of great armies and 
the size of combatant forces has 
consistently increased as the good 
roads system of a nation has ex- 
panded. “When you tie up the 
transportation system of a nation 
at war you eliminate that nation 
from being,” was one of the im- 
portant points brought out in his 
talk. “Power and movement are 
the mainspring of all civilization 
and war. That is the reason for 
the Roman roads of old and the 
modern German Autobahnen.” 

Frank Purse, ICC district direc- 
tor, was the chief speaker of the 
Thursday afternoon panel discus- 
sion period. He emphasized that 
highway transportation equipment 
has been allowed to deteriorate 
rapidly in the past year, especially 
as it applied to safety factors such 
as brakes, lights and steering. He 
said that his inspectors have found 
recently that, before they could 
test an operator’s equipment, in 
all too many cases it had to be 
first sent to the repair shop for 
major repairs. This, he claimed, 
was putting another tremendous 
burden on the already greatly in- 
creased traffic on our roads. 

Trucking equipment that broke 
down on the highway or was not 
in a safe driving condition tends 
to greatly increase the accident 
rate and must be prevented, in.the 
interest of National Defense, as far 
as the common and contract haul- 
ers were concerned. Purse also 
brought out that with today’s un- 
certain delivery of new equipment 
the Commission was justified in 
giving temporary operating permits 
to competitive lines that had avail- 
able equipment where the licensed 
operator was unable to handle the 
increased traffic regardless of the 
financial condition of the original 
line. He brought out that even 
where the original line could and 
would increase its equipment to 
handle the traffic the uncertainty 
in quickly obtaining new power 
units made it necessary to protect 
the movement of freight first. 

Other speakers on the panel dis- 
cussion were Lt. Col. Harold Fur- 


||long, Michigan Council of Defense 


administrator, who talked on the 
plans of that body; J. Schaub, of 
the Michigan state highway de- 
partment, who talked on Michigan 
defense highways, and Lee Rich- 
ardson, Michigan motor vehicle ad- 
ministrator, who spoke on the War 
department truck survey. 


Alabama Tractor Dealers 


Free From License Tax 
MONTGOMERY, Ala.—In Ala- 
bama cities of 25,000 to 50,000 popu- 
lation, dealers in tractors, trailers 
and road machinery hereafter will 
go “scot free” of state and county 
license. 

The committee which compiled 
the new state code failed to copy 
the old law correctly, omitting to 
specify any license for municipali- 
ties of this size, and Atty.-Gen. 
Thomas S. Lawson has_ ruled 
there’s no way of curing the de- 
fect by construing “legislative in- 
tent,” because “there is no am- 
biguity or doubt as to the natural 
meaning of the words used.” 


‘Dealers Tell Me,” by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 


appears weekly in Automotive News. 


Mich. Truckers Convene... 


¥, ene aye 





DON SMITH, general —— of Michigan Truckers Assn., discusses the 


program for the Defense lunc 
seated), S. L. A. 


showed a Chrysler fense film. 





LT. COL. HAROLD FURLONG (left) 
Defense, discusses defense problems as t 
Michigan state highway department, and 


while Richardson (lef 
and Frank Purse, district direc 





e Marshall, war commentator for Detroit 
president of MTA. alee: "Herb Sioussat, special representative, 
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. Mathews, 


News; A 
Dodge, who 
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administrator, Michigan Council for 
they affect truckers with Jack Schaub, 
S. L. A. Marshall, news commentator, 


standing), Michigan motor vehicle administrator, 
tor for ICC, Chicago, listen in. 
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COMMON AND CONTRACT haulers from all over Miebigen attended he 


Defense luncheon of the association. Here John Ridge 

talk things over while (left 

resident tang. Transportation 
J. BR. Cooper, Red Star Transit Co.; George A. Osterman and 


Mathews, Ty mw ga of MTA, 
Miller, 
troit Axle Co.; 


director, and 
to right), A. Ww. 


0., Detroit; E. F. Wenz, Timken De- 


Larry Fisher, Timken Detroit Axle Co., finish their lunch. 


Truck Tax Setup 


is Likely 


To Be Revised Up in Colo. 


DENVERW—The state highway 
department in its search for ad- 
ditional money has suggested that 
the total amount received in motor 
vehicle license fees on trucks can 
be increased $300,000 to $500,000 an- 
nually by basing those fees on ac- 
tual truck capacities, instead of 
factory-rated capacities, according 
to Farrington R. Carpenter, state 
revenue director. 


As a result of the suggestion a 
hearing will be held within a short 
time to determine the attitude of 
all interested in the proposed 
change. Statehouse observers pre- 
dicted the highway department’s 


suggestion would stir up spirited 
opposition from truck operators. 
Carpenter said most trucks have 
actual capacities in excess of the 
ratings given them at the factories 
where they are made. Thus, he 
said, many so-called “one -ton” 
trucks are capable of carrying 
loads far in excess of 2,000 pounds. 


At present, trucks having fac- 
tory-rated capacities of five tons or 
less are taxed at the rate of $10 a 
ton. Thus, a five-ton truck requires 
a $50 license fee. Larger trucks 
pay $50 and an additional $25 for 
each ton of capacity in excess of 
five tons. 





Pontiac Reveals 
Changes in Staff 
Of Zone Managers 


PONTIAC.—D. U. Bathrick, gen. 
eral sales manager of Pontiac, an- 
nounced last week that C. G. Riley 
has resigned as 
manager of the 
Chicago zone to 
become a Pontiac 
dealer on the 
westcoast. He 
has been with 
Pontiac 10 years 
and prior to com- 
ing to Chicago 18 
months ago was 
manager of the 

; Los Angeles zone 
W.P.Winslow for a number of 
years. 

Riley’s resignation makes way 
for a number of promotions also 
announced by Bathrick. 

Wm. P. Winslow, for three years 
manager of the local zone here 
moves up to the Chicago post. 
Before coming to Pontiac he had 
been assistant and then manager 
of the St. Louis zone. 

To fill the place vacated by the 
Winslow move Joseph L. Johnson 
is being promoted from a similar 








J. L. Johnson H. F. Moody 


position in the Philadelphia Zone, 
where he had been for 18 months. 
Johnson left the central office staff 
in Pontiac in May, 1936, where he 
my a manager at Washington 
). After a year he became 
ae ee there and then was 
transferred to Philadelphia. 

H. F. Moody steps up to the 
Philadelphia zone managership 
from the same position in Wash- 
ington, having gone there in 





R. O. Nenke A. C. Ditz 


February, 1940 from the Boston 
zone where he had been assistant 
zone manager since early 1937. R. 
O. Nenke takes the Washington 
zone managership, being promoted 
from the same post in the Char- 
lotte, N. C. zone. Nenke had previ- 
ously been assistant zone manager 
in Washington before going to 
Charlotte. 

A. C. Ditz leaves the manager- 
ship of the San Antonio (Tex.) 
zone to take Nenke’s place in 
Charlotte. Ditz went to San Antonio 
in March, 1940 from Chicago. 


The KKKKK® 


BELLEVUE, one of the few 
famous Hotels in AMERICA 


... became famous through 
its unsurpassed facilities, 
its superb food, the un- 
varying graciousness of 
its service and its vigilant 
management. And you will 
also appreciate its rea- 
sonable rates. 


BELLEVUE- STRATFORD 


PHILADELPHIA 


CLAUDE H. BENNETT , 
General Manager : 
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Each Producer Must Apply, 
Extend Rating to Supplier 
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Trucks, Trailers, Carriers Get A-3 Priority Rating 


by the armed forces and by de- 
fense industries. 

Each producer of the items 
specified who is granted the use 
of the rating—and each must 
apply for its use individually— 
will be permitted to extend the 
rating to his supplier by serving 
official copies of the order on 
these suppliers. The suppliers 
may extend the same rating to 
their own suppliers in the same 
manner. 

The way in which the order will 
affect each class of production may 
be indicated as follows: 

1 Heavy trucks. No limitation will 

be placed on the production of 
heavy trucks, and a producer of 
these trucks may use the A-3 rat- 
ing to obtain such material as he 
can absorb in his production fa- 
cilities. 

Medium trucks. A producer of 

medium trucks may use the 
rating to get material for all de- 
fense orders and also to fill civilian 
orders during the three months’ 
period Sept. 1-Nov. 30 at the rate 
of one-half of his production dur- 
ing the first half of the year. This 
means, in effect, that the producer 
may manufacture all defense 
trucks necessary and may continue 
to produce civilian trucks at his 
going rating during the first half 
of 1941. 

Truck trailers. Producers of 


truck trailers may also use the 
A-3 rating for all defense work 
and for continued production of 
trailers at the going rate during 
the first half of the year. 

Public passenger carriers. Pro- 


ducers of these carriers may 
also use the rating to produce all 
defense orders and to produce 
civilian carriers at the going rate 
during the first half of the year. 

Replacement parts. No limita- 


tion is placed on the production 
of replacement parts. 
6 No limitation is placed on the 


production of bodies or cabs for 
the heavy or medium trucks, the 
truck trailers or passenger car- 
riers. 

The net effect of the order will 
be to expedite production of heavy 
trucks at the present peak rate 
and to facilitate production of 
other trucks covered by the order 
at the going rate. Although the 
order. places limitations on the 
production of medium trucks, truck 
trailers and passenger carriers, it 
will permit continued production 
of these items at a rate higher 
than would be the case if the rat- 
ing were not to be used to obtain 
materials. 

Since part of the available 


Louisville Is Host 
To 21st Conclave 
Of Tire Dealers 


CHICAGO. — Plans are well 
underway for the 21st annual con- 
vention of National Assn. of Inde- 
pendent Tire Dealers to be held in 
Louisville, Oct. 16-18. 


Main topic of discussion at the 
convention will be the part the 
independent tire dealers are play- 
ing to aid the U. S. government in 
its rubber conservation program, 
and at the same time safeguard 
and develop the interests of the 
rubber industry. 


R. A. Dean, Louisville dealer and 
director of the association, is con- 
vention chairman. Harry Bohnett, 
association treasurer, and Cliff 

impson, executive director of 
NAITD, are working on the com- 
mittee with Dean. 

Convention headquarters will be 
established at the Brown hotel. 


Safety Book 


PHILADELPHIA.—(UTPS).—Aiming 
to make better and safer drivers out 
of their 12,000 employes, both field and 
affice staffs, Atlantic Refining Co. has 

istributed 12,000 books on the subject 
of safe driving. Called ‘‘Motor Vehicle 

riving Practices,” 


Workers, while at work, home or on 
tion. 


the book is de- | 
signed to reduce accidents of Atlantic | 


adequate transportation system. 


It is estimated that of all the 
4,500,000 trucks on the nation’s 
highways today, close to one- 
fourth are engaged in hauling 
defense goods. In the first six 
months of this year, it has been 
estimated that neariy 22 percent 
of all production in motor truck 
plants was for military purposes, 
and 14 percent additional was for 
civilian projects specifically con- 
nected with defense. About 2,- 
650,000 of the trucks on the road 
are heavy or medium trucks. 
These trucks in the heavy and 
medium categories are the ones 
now doing the largest share of 
defense hauling, keeping the 
steady stream of materials, parts, 
goods and supplies flowing. 

Truck owners replying to a re- 
cent questionnaire from a _ trade 


supply of the materials involved 
will be diverted to these es- 
sential uses, the supply will be 
even tighter for the production 
of certain light trucks and ordi- 
Mary passenger cars. Production 
of ordinary passenger cars has 
already been curtailed 2614 per- 
cent for the period August- 
September - October - November, 
under the quota plan recently 
announced. 

This step — increasing truck pro- 
duction and decreasing less es- 
sential automotive production —is 
necessary to conserve critical ma- 
terials for defense. Since the total 
demand is greater than the supply, 
the quantities which are available 
must be diverted to the most es- 
sential uses, even though this re- 
quires dislocations in other chan- 
nels, so that the defense program 
may be fully implemented by an|heavy machines, 





percent of ordinary inter-city ship- 
ments represented defense goods in 





7 FiRST obligation of Dodge today is to contribute 


to national defense. Our contribution, at present, is 
two-fold: In our extensive plants, Dodge is producing 
important national defense units, including thousands 
of Army trucks. Also, Dodge is building trucks for the 
transportation of vital commodities—the movement of 


which is the essence of complete national defense! 


On the broad shoulders of America’s great trucking in- 
dustry lies the responsibility of moving largely increased 
quantities of materials ... efficiently, dependably, safely 
and at lowest cost. The trucking industry’s willingness 
and ability to do this job is beyond question. It becomes 
a matter of the availability and the quality of trucks. The 
need is for trucks that are built for the job... to stay 


on the job... Job-Rated trucks! 


Today, we are building more trucks than ever before in 


our history: trucks for the Army; trucks for industrial 








association said that from 10 to 50 


transit, and some truckers said 
that as much as 85 percent of their 
operations represented defense ac- 
tivity. Steel mills, manufacturers of 
meat packers, 






THE AVAILABILITY ann QUALITY 
oF 


-Rated TRUCKS 





truck trailers recently reported 
that their monthly production 
could be greatly increased if scarce 
materials were made available. 

The new order implements the 
Motor Truck and Public Pas- 
senger Carrier Defense Products 
Limitation and Rating Plan. It is 
designed so that producers granted 
the use of the plan may use the 
one rating — A-3—to apply to all 
their orders for scarce materials. 
This eliminates a lot of paper 
work because it eliminates the ne- 
cessity for each producer making 
separate applications for each and 
every delivery order with which he 
is having trouble. 

Moreover, since the producers 
covered have a high defense rat- 
ing, their orders will come ahead 
of non-defense orders or orders 
with lower ratings. It is an op- 
tional plan and producers are 
not supposed to use it if they 
can obtain scarce materials 
through ordinary channels. The 
plan is limited to scarce mate- 
rials essential to production and 
is not to be used to obtain ma- 

terials which are plentiful. 





Standardization Favored 


By U.S. Justice Dept. 
WASHINGTON. — To allay 
fears in the minds of manufac- 
turers that they might run 
afoul of the anti-trust laws if 
they took concerted action to 
reduce the number of styles and 
sizes in the interest of national 
defense, Assistant Attorney Gen- 
eral Thurman Arnold has writ- 
ten a letter to Undersecretary of 
Commerce Wayne C. Taylor in- 
dicating the sympathetic attitude 
of the U. S. department of 
justice toward simplification as 
developed by the National Bu- 
reau of Standards. 
































ordnance firms, mining companies 
and many others working on de- 
fense are using trucks in increas- 
ing quantities to handle defense 
work. 

Because of the increasing short- 
ages of certain critical metals, 
production of trucks and trailers 
has been handicapped recently. 
Seventeen of 20 manufacturers of 













. the best we've 


defense hauling! They’re good trucks . . 
ever built! Best design, best materials, best workmanship, 


best quality throughout. 


Now, we also announce more powerful trucks ... much 
more powerful than ever before. We're building these 
higher-powered trucks today .. . shipping them to our 
dealers. And, we'll continue to do our utmost to get 


trucks to you... quickly ...as you need them. 


Defense needs the trucking industry. The trucking indus- 
try needs trucks. Dodge is providing the best trucks that 
men, materials and machines can create, Job-Rated trucks 
of the same high standard of excellence that has won for 


Dodge its traditional reputation for Dependability. 


Zoic 


President, Dodge Division, 
Chrysler Corporation 


There can be no curtailment of Dod ge Quality 
...no substitute for DODGE DEPENDABILITY 


* 
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NEERING 


By A. H. Allen 





MOTOR COMPANY engineers, 
when they can spare a few min- 
utes from pressing tasks in con- 
nection with defense equipment — 
in production and still to come—are 
battling with the knotty problem 
of how to replace chrome-plated 
and stainless-steel bright work on 
their glittering 1942 models. Bump- 
ers, bumper guards, radiator grilles, 
fender decorations, belt moldings, 
window and windshield moldings 
or reveals, hub caps, door handles 
instrument panel 
trimmings, door and seat trim and 
running board moldings are the 
places where chrome is now used 
lavishly and where it must come 


and regulators, 


off. 


The exception appears to be 
bumpers and outside door han- 
dies. It is believed that some 
way can be found to insure 
enough chromium for plating 
these vital parts since no satis- 
factory substitute has been 
evolved as yet. Some combination 
painted and plated bumpers have 
been made up, ends and guards 
plated, the rest painted, but they 
do not look so hot and their 
ability to take bumps and 
scratches would be questionable. 


Elsewhere, suggestions for chrome 
replacements have been numerous. 
One of the industry’s leading styl- 
ists, George W. Walker, is con- 
vinced that the thing to do is to 


Army to Try Out 
Retread Tires 


WASHINGTON. — Plans to con- 
serve approximately 50 percent of 
the rubber used in tires on Army 
vehicles were announced last week 
by the War Department after a 
nationwide survey of private firms 
available for placing new treads 
on worn tires. Bids will soon be 
requested by the Quartermaster 
Corps to mold a rugged type of 
non-skid tread on thousands of 
used tires on Army passenger cars 
and trucks. 


Reconditioned tires are said to 
have proved entirely satisfactory 
during recent experiments at the 
Holabird Quartermaster Depot, 
Baltimore (Md.). Both recapped 
and retreaded tires were run on a 
9,000 mile convoy. It was found 
that a tire recap lasts about 80 
percent of the normal service of 
an original tread. Reconditioning 
costs approximately 40 percent of 
the price of a new tire. 


The new Army move followed a 
study of commercial establishments 
now engaged in reconditioning 
tires. Approximately 4,500 firms re- 
cap tires, it was found, with an 
estimated 2,000 plants on the West 
Coast. Private concerns can tread 
tires at far less cost than the Army 
can purchase and operate its own 
equipment, the QMC found. This 
conclusion is backed by the expe- 
rience of the British Army. For 
many months the British forces 
have been using tires retreaded by 
civilian experts, on motorized 
equipment and even Royal Air 
Force planes. 





Rubber Firm Expands 


NEWARK — Expansion of the 
Pharis Tire Rubber Co. was dis- 
closed here as Carl Pharis, president, 
announced that the company had pur- 
chased the entire stock of three auto- 
mobile accessory companies to be ad- 
ded to the Pharis line. 


» O. 
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OPPORTUNITY 
REGIONAL SALES MANAGER 


Trucks are today a recognized transportation 
necessity. We now have a few openings in 
good territories for men with motor truck sell- 
ing experience to represent this company in 
building up and supervising dealers. Liberal 
regional manager contract covers over-ride 
commission in connection with the sale of 


both trucks and parts. Permanent connection 
with factory of highest credit rating. Un- 
limited earning potential to men capable of 
aggressive territory development work and who 
know motor trucks. Address Sales Manager, 
Box 278, in care of this paper. Give infor- 
mation as to your experience, age and definite 
detalis which will substantiate your ability 
to finance yourself in handling a factory 
over-ride commission contract. 


| 
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in plastic or lacquer. 
* * * 


Sets Up 
Corrosion Problem 


the corrosion problem, 


behind the plastic strip. 

In any event, before long the 
public is going to see some en- 
tirely new conceptions of motor 
car trim, and it will then be 
possible to determine whether 
the supposed insistence of buy- 
ers upon bright plated finishes 
is the real thing or just a myth. 
Chances are that as long as the 
car looks presentable and “new,” 
and as long as it runs dependably 
it will find plenty of buyers. 


* * * 


Believed First 
In Industry | 


dustry. 

The board carries scale models 
of equipment, string to represent 
conveyor lines and tags to repre- 
sent cars in process. But at each 
assembly station is a card listing 
the men working there, together 
with the operations involved and 
the time card numbers of the 
men. Not only that, but different 
colored templets are used to dif- 
ferentiate between the men and 
their duties. Regular assemblers 
are listed on white cards, utility 
men on yellow and inspectors on 
blue. 

The so-called manpower templets 
were originated by A. A. Weidman, 
superintendent of final car as- 
sembly, and his staff. From the 
layouts and from time studies, he 
explains, it is possible to post the 
most perfect distribution of man- 
power. The position of the “man- 
power” cards is not permanent, 
since if actual practice or neces- 
sity dictates a change, the men 
are moved and their new location 
spotted on the layout. 


* * * 


Repair Parts 
Getting Short 


Shortages of repair parts for 
motor cars, particularly those of 
steel, are beginning to be noticed, 
and likely will grow worse instead 
of better. Unless steps are taken 
to correct this situation, severe 
handicaps will result in car recon- 
ditioning operations. 

Two metallurgists from Latrobe 
Electric Steel Co., Latrobe, Pa., 
L. C. Grimshaw and Ray P. 
Kells, spoke at a special com- 
bined meeting of the Detroit 
chapters of the American So- 
ciety for Metals and the Ameri- 
can Society of Tool Engineers, 
last Thursday, outlining details 
of properties, heat treatment and 
use of molybdenum high-speed 
tool steels. 


- PURCHASING 
paint the radiator grille and front 
fender decorative combination in 
a color which contrasts with the 
body color, to use extruded plastic 


sections for all moldings, to dip 
hubcaps and inside door hardware 


EXTRUDED plastic sections can 
be obtained from several sources 
and as yet are not subject to any 
form of priority. They can be pro- 
duced in a wide variety of cross- 
sections and colors. Some are made 
of Tennessee-Eastman’s Tenite II 
which has superior weathering and 
aging qualities. In attaching these 
moldings to a car the practice is 
first to fasten the plastic to a steel 
backing strip, then to apply this 
to the body panel. The backing 
strip gives added stiffness and 
rigidity, but immediately sets up 
since it 
would be subject to water seepage 


ILLUSTRATED here last week 
was Cadillac’s new templet as- 
sembly board on which operations 
in the company’s nine acres of 
body, chassis, sheet metal, final as- 
sembly, parts assembly and final 
inspection plants are condensed 
onto wall boards in a small room, 
on a scale of %-inch to the foot. 
Layout boards of this type are 
common in the motor industry for 
purposes of spotting and integrat- 
ing equipment; Cadillac’s use of 
them to coordinate the activities 
of assembly line workmen is be- 
lieved to be the first in the in- 



























































AN ENDLESS stream of pistons on 
a conveyor at the Chevrolet plant in 


Flint pass a line of operators who 
weigh and check the balance of each 
tee on specially designed scales. 
hevrolet, in more than 20 years of 
manufacturing experience, has _ pro- 
duced 85,000,000 cast iron pistons. 


Farm Incomes 
Show Sizable 
Gains in July 


WASHINGTON. — Cash income 
from farm marketings and govern- 
ment payments in July totaled 
$902,000,000, $194,000,000 (27  per- 
cent) more than in July last year, 
and $104,000,000 more than the re- 
vised estimate of $798,000,000 for 
June, 1941, according to the U. S. 
department of agriculture. 


Returns both from crops and 
from livestock and livestock prod- 
ucts in July this year were sharply 
higher than a year earlier, even 
though a much smaller than usual 
proportion of the wheat crop was 
sold or placed under loan. The in- 
crease in returns from crops re- 
sulted largely from increased mar- 
ketings of corn, fruits, and 
vegetables and the redemption of 
cotton formerly placed under loan, 
whereas returns from all groups of 
livestock and livestock products 
were sharply higher than a year 
earlier. Government payments in 
July amounted to only $15,000,000 
compared with $35,000,000 in July 
last year and $25,000,000 in June. 


The increase in income from June 
to July was slightly larger than 
usual. After adjustment for the 
seasonal variation in income from 
the different products, income in 
July was 99.0 percent of the 1924- 
29 average compared with 96.0 in 
June and 71.0 in July last year. 
Although marketings of grains were 
restricted somewhat in July by 
the small movement of wheat, the 
increase in income from grains 
from June to July was greater 
than usual. Income from fruits and 
meat animals also increased more 
than usual from June to July, 
whereas the change in income from 
most of the other groups was about 
normal for this period of the year. 

During August large quantities 
of wheat have been placed under 
loan, and the movement of other 
crops to market has made about 
the usual seasonal increase. Prices 
received by farmers apparently in- 
creased from mid-July to mid- 


August. 


For a fresh automotive viewpoint, 
read George M. Slocum’s ‘“‘A Word in 
Edgewise.”’ 


Special to Automotive News 

NEW YORK. — Manufacturers’ 
new orders, shipments, inventories 
and unfilled orders advanced sharp- 
ly in July, according to statistics 
compiled by the division of in- 
dustrial economics of the National 
Industrial Conference Board. 


The board’s index of new orders 
reached a new high record, more 
than recovering its June decline. 
The shipments index increased for 
the fourth consecutive month. De- 
spite this increase in shipments, 
however, unfilled orders continued 
to pile up, and at the end of July 
they were almost 5% times the 
average for 1935-1939. The inven- 
tories index advanced for the 
twenty-second consecutive month. 


Reaching a July index figure of 
268, new orders advanced 12 per- 
cent over June and 71 percent over 
July, 1940. All industrial groups 
reported increases except iron and 
steel and railroad equipment. Even 


NICB Index of New Orders 
Shows Sharp Gain in July 


Year’s Supply 


Is Expected 


By Pete Wemhoff 
Managing Editor 

DETROIT.—Providing the U. S.- 
Japanese situation doesn’t become 
more critical, it is probable that 
a year’s supply of crude rubber 
will be on hand or afloat to the 
U. S. by Jan. 1, compared with 
a nine-month supply on Jan. 1, 
1941, authoritative sources indicate. 

Crude rubber stocks currently 
are at slightly over an eight-month 
supply, but curtailment of car out- 
put plus heavier import quotas 
from the Far East is expected to 
build up the nation’s inventories 
rapidly during the latter months 


of this year. Outbreak of war with | 


Japan, however, would change the 
picture entirely and would seri- 
ously affect America’s tire produc- 
tion since about 90 percent of the 
world’s crude rubber is obtained 
from the Far East. 


Synthetic rubbers, because of 
their much lower quality compared 
with plantation rubber, could not 
possibly supplant the Far East’s 
crude rubber for at least five years, 
granted that the synthetics’ lower 
quality and higher production 
costs were overcome immediately, 
which is considered unlikely by 
rubber experts. Moreover, produc- 
tion of crude rubber in Central 
and South America, now in an 
experimental stage for the most 


1942 Chevrolets 
To Again Feature 


Cast Iron Pistons 


DETROIT.—One certainty in the 
flood of rumors that annually sur- 
rounds the introduction of new 
car models is that Chevrolet in 
1942 again will be manufactured 
with cast iron pistons, more than 
85,000,000 of which have been pro- 
duced by Chevrolet during the past 
21 years. 

Since the first Chevrolet, in 1912, 
cast iron pistons, with their dur- 
ability and contribution to over-all 
operating economy, have _ been 
adhered to by Chevrolet designers, 
according to J. M. Crawford, chief 
engineer. “We have experimented 
with many varieties of metals for 
pistons,” Crawford says, “and con- 
sistently we have returned to cast 
alloy iron as being the one best 
material for our production models. 


“The alloy iron used in the Chev- 
rolet pistons was selected after ex- 
tensive testing for maximum hard- 
ness and strength. A prime factor 
in its choice was the rigidity of 
construction it permits. Under the 
temperature and load conditions 
imposed on the pistons by high 
speed operation of a modern motor 
ear, cast iron pistons hold their 
shape and insure the close fit of 
piston rings that means greater 
operating economy and_ superior 
performance,” Crawford said. 


Castings for the pistons are pro- 
duced at the Saginaw (Mich.) grey 
iron foundry in the Chevrolet 
manufacturing system, and are 
machined at Flint. 


in those two industries, however, 
new orders remained at extremely 
high levels. 

Shipments in July rose more in 
the nondurable goods industries 
than in durable lines, but all groups 
were higher except railroad equip- 
ment, rubber products and textiles. 


Value of inventories in manu- 
facturers’ hands advanced 3.5 per- 
cent in July to a point 21.4 percent 
ahead of a year ago. The rise was 
more pronounced for producers of 
nondurable goods than in the dur- 
able goods field. Advances occurred 
in all industries except iron and 
steel, however, with the greatest 
increases reported in the automo- 
tive, electrical and railway equip- 
ment industries, in textiles and in 
house furnishings. 


Unfilled orders in July were 
higher for both nondurable and 


durable goods. The total rose about 
5 percent for the month to a point. ee 
3% times the level of July, 1940. ididdentehieh Daehn tate 








































of Rubber 
by January ] 


part, is seriously hampered by , | 
fungus disease attacking the leave, | 
of rubber trees. Therefore, it jg | 
considered unlikely that much as. 
sistance could be had from Amer. 
ican plantations should the nation’s 
Far East supply be cut off by 
Japanese action. 

Anticipating possible difficulties 
in obtaining sufficient supplies of 
crude rubber, the U. S. government, 
abetted by tire manufacturers, js 
already embarked on a program 
for the conservation of tires by 
| motorists, The campaign will be 
extended materially in the near 
future, along with a drive to train 
Army truck drivers the rudiments 
of conserving tires on military ve. 
hicles. 

In addition to savings effected . 
through curtailed output of cars, 
it is also likely that some rubber 
may be saved through adoption 
of the smaller 15-inch tires on 
several other 1942 cars. It is re- 
ported that the smaller tires use 
one pound of crude rubber less 
than the popular 16-inch tires, 
It is not practical, however, say 
automotive engineers, to use tires 
smaller than 15 inches due to 
inadequate braking area. 

The OPM’s suggestion that the 
spare, or fifth, tire on automobiles 
be of the recapped, worn or cheap 
rubber variety, thereby saving more 
rubber, is opposed by tire manu- 
facturers who contend that the 
best possible use of crude rubber 
is to make the best tire possible, 
which would outlast the other 
cheaver tires by a long measure. 
Making of cheap tires would only 
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hurry the disintegration of the tire. D) 
rianufacturers contend, and throw] new 
a lot of rubber into the reclaiming ll 
market from where only a small - 
percentage finds its way back into of 1 
each new tire. but 

Since about 25 percent of tire- | °V® 
plant capacity is currently devoted | #20 
to production of defense tires, one N 
high rubber official does not anti-| tere 
cipate a great unemployment prob- | a d 
lem in the tire-making industry. | mai 
For one thing, he points out, the | mon 
transition from automobile tire | —~ 
building to Army tire construction 
is a relatively simple matter when 
compared with the transition from 
automobile building to the con- 
struction of tanks and airplanes. aoe 

In addition to thousands of Army | 
truck tires, the tire industry is be- 
ing called on to build many other 
defense items, such as tires for 
planes, rubber self-sealing gasoline | 
tanks, crash padding for tanks, | 
treads for tanks, and tires for a/| fq 
big new howitzer, to run under its | _ fo 
own power, and shoot on the run! Alab 
at speeds up to 60 miles an hour, Peot 
which is one of the secret weapons | Calif 
being developed by the automobile | Flor 
industry, about which no specifica- | *'°" 
tions are available. | ioe 

e M 
Steel Factories = 
~ | New 
Work Holiday — 

YOUNGSTOWN, O.—Youngstown | Texs 
steel plants observed probably the —_ 
busiest Labor Day holiday in their | “F> 
history, with only one small steel | _ for 
plant closing down for the holiday. | To 
This reduced the district’s operat- | _ 
ing rate to between 96 and 97 per- 
cent of capacity. 

However, most fabricators and | 
rolling mills closed down for the | 
holiday, since there is considerable — 
idle time for these anyway because 
of the shortage of steel. 

Youngstown Sheet & Tube Co. 
and Carnegie-Illinois Steel Corp. 
carried on with full operations 
through Labor Day. In previous 
years all but blast furnaces have 
shut down for Labor Day observ- 
ance but all units were on the ac- ie 
tive list to maintain defense pro-  Alap 
duction this year. oe 
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‘Dealers Tell = ; ae 
Munn, is an e torn —_ the Flor 
expression of dealers’ opinions. It __ 
appears weekly in Automotive News. Loui 
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Gas Tank Fill Signal 
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PRODUCTION—REGISTRATIONS 


AN’s Production Estimate 
(U. S. and Canada) 
WEEKS ENDED SEPT. 5, AUG. 30 


Week Same Week Aug. 


Jan. 1 
to 
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Jan. 1 


Ended Week Ended Total Sept.7 Sept.6 


288,911) Production Estimate 

















Sept.6 1940* Aug. 30* Revised 1940* . 

GENERAL MOTORS .. 6,870 13,318 3,713 15,827 1,198,474 1,401,907 
Chevrolet? ........... 4,500 4,025 8,713 15,327 713,298 932,858 

Es ch sas acntes 800 4,922 ¢ + 187,892 288; 
Pontiac ........-+++..- 720 1,908 ¢ $ 147,107 217,357 
Oldsmobile ........... 600 = 2,718 ¢ + 129,043 174,480 
WEMIND ccc ccccccesees 250 350 £ $ 21,639 44,391 
CHRYSLER ............ 12,525 7,389 12,289 24,889 684,698 831,611 
Plymouth? ........... 7,000 6,872 6,533 14,285 319,645 378,492 
Podget ........s000- 3,900 150 4,211 9,109 195,034 269,717 
Chrysler ............. 850 267 797 797 69,480 108,792 
SE sp cansivénsn ve 115 100 748 748 «50,584 74,610 
EES ESS 725 864,355 1,950 58,974 611,558 778,294 
Re tec ecsaniededs 625 4,130 1,752 48,605 535,812 679,505 
Mercury .....-...s00. t $ 198 5,369 58,797 86,043 
ER tintin 65-0k95 5 100 225 $ + 16,949 12,746 
STUDEBAKER* ....... 1,569 2,820 1,666 2,839 71,176 89,436 
HUDSON? .........--.. 1,750 2,212 2,530 9,454 55,015 57,585 
Sree 872 t 1,190 2,018 $33,278 55,870 
PACKARD ............ 1,150 1,233 503 3,095 47,448 47,734 
TT. £6 i000 009 8608 710 $ 1,168 3,321 17,383 22,555 
MISCELLANEOUS}{ ... 6,080 5,475 7,643 31,434 257,427 277,462 
WORE» 2600006000 oe 32,251 36,802 32,652 146,346 2,926,447 3,818,544 
*Revised. tIncludes trucks. YtClosed. Miscellaneous includes Crosley, 


Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Inter- 


national, Mack, Reo, Sterling, White, Bantam, etc. 


§Trucks only. 





New Car Registrations Decline 
In July, But Easily Top 1940 


DETROIT.—Final tabulation of 
new passenger car registrations for 
all states for July shows a decrease 
of 11.65 percent from the June total 
but an increase of 24.28 percent 
over July, 1940, R. L. Polk & Co. 
announced last week. 

New passenger car units regis- 


| tered totaled 391,795. While this is 


a decrease from the high level 
maintained during the _ spring 
months, the total is higher than 


that for any single month of 1940. 
The biggest month recorded last 
year was April with 353,000 units. 

The total for the seven-month 
period from January through July, 
1941, is 2,859,076, an increase of 
34.22 percent over the first seven 
months of last year. 

New truck registrations for July 
totaled 67,412 units, an increase of 
8.26 percent over June and a gain 
of 32.40 percent over July a year 
ago. 


32,251 Vehicles 
BuiltasGM Starts 
°42-Model Output 


DETROIT.—With another of the 
major corporations of the industry 
getting underway on 1942 - model 

production in 

the past week, 
AUTOMOTIVE NEWS ad oa ae 
new cars and 
trucks for the 
week held com- 
paratively steady 
at 32,251 units, 
despite the 
shortened _holi- 
day week. 

This compares 
with 32,652 units 
assembled in the 
previous week 
and a total of 
36,802 vehicles 
turned out in 
the comparable 
period of 1940. 

AUTOMOTIVE 
News’ revised 
estimates show 
total production 
in August hit 
146,346 new cars and trucks, which 
is the low point for the year. 
Government output quotas for the 
first four months of the model year, 
beginning with August, have been 
set at 816,801 vehicles and, sub- 
tracting August output, car mak- 
ers will be able to turn out slightly 


36,80: 


32,652— 


32,251— 


<x 
THIS 
WEEK 


higher than 220,000 vehicles in 
each of the remaining’ three 
months. 


All divisions of General Motors 
started final assembly lines in the 
past week on 1942 models and total 
output for all GM divisions hit 
6,870 units. This compared with 
3,713 vehicles built in the previous 
week, all of which were trucks, 
and 13,318 cars and trucks turned 
out in the like period of 1940. 


In the Chrysler group, all divi- 
sions stepped up 1942-model opera- 
tions last week to attain a steady 
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, Week’s Production Holds Steady Despite Holiday 





Passenger Car Registrations 


7 Months Total 
1941 % 1940 % 





July July of (941 of 1940 =: Unit 

Total Pos. 194! industry Pos. 1940 industry Pos. Gain 
Chevrolet .... 95,110 1 691,587 24.2 1 534,949 25.1 1 156,638 
eee 65,485 2 448,027 15.7 2 350,823 164 2 97,204 
Plymouth . 45,758 3 350,529 123 $8 282,022 132 3 68,507 
re 33,383 4 243,298 8.5 4 169,731 79 4 173,567 
Pontiac ...... 28,895 5 223,839 78 5 140,597 66 5 83,242 
Oldsmobile . 24,624 6 184,112 6.4 6 120,673 5.7 7 63,439 
DOGRO 2.2.5. 21,213 7 158,097 5.5 7% 132,312 6.2 6 25,785 
Chrysler ..... 14,874 8 109,977 3.9 8 63,430 3.0 8 46,547 
Studebaker .. 13,051 9 80,056 29 9 62,256 29 9 17,800 
De Soto ...... 9,184 10 66,930 2.3 10 45,021 2.2 12 21,909 
1 a ’ 12 61,596 2.2 11 33,988 16 14 27,608 
Mercury ..... 8,704 11 61,422 2.2 12 52,502 2.5 10 8,920 
Hudson ...... 6,319 14 52,150 18 18 46,895 22 11 5,255 
Cadillac ..... 6,970 13 46,196 16 14 20,819 98 15 25,377 
Packard ..... 5,922 15 45,112 16 15 43,887 21 18 1,225 
Willys ....... 2,415 16 15,666 55 16 13,276 62 16 2,390 
Lincoln ...... 1,962 17 13,745 4617 13,003 61 17 742 
Miscellaneous. 363 2,519 .09 3,876 19 1,357* 

TOTAL..... $91,795 2,854,858 100% 2,130,060 100% 724,798 

*Loss 
NB. The above figures do NOT include government deliveries. 
. with _ <. - a Mack Diesel Truck Sales 
five-day week. ‘o outpu - 
12,525 waite as compared with 12,289 Reported at High Mark 
vehicles assembled in the previous} LONG ISLAND, N. Y.—Sales of 


week and 7,389 cars and trucks 
turned out in the same period last 
year. 

In the Ford group, Lincoln 
started 1942-model operations last 
week, but total output for the com- 
pany dropped to 775 units, since 
the only other output for the group 
was that of Ford trucks. In the 
previous week, 1,950 cars and 
trucks were built, while in the 
comparable period of 1940, a total 
of 4,355 units were turned out. 

In the independent group, all 
makers, with the exception of 
Nash, were at capacity output. 


Dodge Truck Sales Up 


DETROIT.—Sales of Dodge job-rated 
trucks in Detroit as reported by Dodge 
dealers for the first eight months of 
1941 showed an increase of more than 
28 percent compared with the same 
— of 1940, according to L. F. Van 
r ortwick, Detroit regional manager 
or 
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New Commercial Car Registrations, 49 States for July, 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 













































































Mack diesel-powered trucks for the 
first five months of the year, reveal 
that 44 percent of all such units 
sold in the domestic and export 
markets were Macks, it was an- 
nounced by a company spokesman 
last week. 

It was also announced that the 
Erie, Pa. branch of Mack had 
moved into new quarters. The new 
building is said to be of the latest 
design and has an area of 12,000 
square feet, while its spacious yard 
has a total of 24,875 square feet. 


Plant Activity 


(Week Ending Sept. 6) 
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New Passenger Car Registrations, 49 States for July, 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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Chicago Dealers Urged to Stress ‘Paying’ Service 


Too Much ‘Internal’ Work 


Cuts Down Profit Potential 


CHICAGO. — One of the chief 
reasons for lack of efficiency in 
service departments is the tendency 
of many dealers to clutter up their 
shops with inter-department, or 
no-pay, labor to such an extent 
that they are forced to neglect 
customer, or pay work. 

This point is stressed and proved 
by figures in a “Dealer Operating 
Facts” bulletin of the Chicago Au- 
tomobile Trade Assn., which re- 
veals such wide variations as a 
low of 15.7 percent to a high of 


Labor Shortage 


Reaches Critical 
Stage in Indiana 


INDIANAPOLIS. — According to 
letters being received by Herman 
Schaefer, secretary-manager of the 
Automobile Dealers Assn. of In- 
diana, Inc., automobile dealers in 
the state could use a few hundred, 
or perhaps thousand good auto- 
mobile mechanics. 

As defense industries continue to 
draw men toward shorter hours 
and more pay, the automobile deal- 
er both here and in other sections 
of the state are finding their re- 
pair departments woefully under- 
manned. 

The want ads of papers are 
crowded with opportunities for 
automobile mechanics. As one typi- 
cal example, Schaefer cites that of 
an automobile dealer who a short 
time ago had four mechanics in 
his repair department. Now he has 
one and could use eight. 

With the prospect of radical cur- 
tailment in the production of cars, 
older models still in use will re- 
quire more care and _ therefore 
more mechanics. 


Iu Cleveland 
HOTEL HOLLENDEN 


Ju Columbus 
THE NEIL HOUSE 


Iu Akron 
THE MAYFLOWER 


In pers 0. 
HOTEL LANCASTER 


In Corning, N.Y, 
BARON STEUBEN HOTEL 


THEODORE Dewitt 
President 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 


WANT AD DEPARTMENT 
AvutTomotivs News, Derrorr 


R. 7. MARSH 
V. P. & Gon. Mgr. 














COLLECTION METHOD 
AUTOMOTIVE COLLECTION SYS- 


TEM—Complete—(4) Notices, (3) 
Final Forms. Samples, literature 
and testimonials sent FREE. 
uaranteed. rite today . 
Mercantile Forms Compa 
11 Avon 8&t., Providence, R. 
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84.6 percent, and an average of 
55 percent, as the ratio of inter- 
department to customer labor sales 
—" among reporting dealers in 
1940. 


“Inter-department sales, such as 
free service, delivery work and 
used car conditioning are an integ- 
ral part of your service department 
operation, and should receive 
prompt attention at all times,” the 
bulletin states. “However, the flow 
of customer labor should never be 














FIRST PLACE in the tractor semi-trailer class of the New York state 
American Trucking Assns. Roadeo was won by David Pyne of Liberty Freight 


Lines, New York City. Pyne is shown above with the 


hite Model 18, which 


curtailed, and we recommend that he drove to victory, being congratulated by Harold Conner, vice-president 


everything possible be done to hold | of White Motor Co. 


down internal of no-pay labor to 
the lowest point at all times, so 
that your shop will be free to do 
a good job on the customer pay 
labor. 


“Some of the reasons for an 
abnormal proportion of inter-de- 
partment labor, as compared with 
customer labor, are excessive used 
car inventories, used cars in stock 
over 30 days which require recon- 
ditioning, abnormal amount of free 
labor to customers, and trying to 
make new cars out of junkers. Cus- 
tomer pay-labor volume should in- 
crease because as cars get scarcer 
they will be driven longer and will 
of necessity require more service 
work.” 


Printed Words 


New Edition 


BRISTOL, Conn.—New Departure, di- 
= of General a Corp. here 


a a 
sizes 0: e fo 8 
ball bearings. ae 


U.8. 

WASHINGTON. — Jnter - American 
Highway’s completion «vill do much to 
raise the standard of living in Central] 

a demand for in- 
creased imports from the United States, 
BH. W. James of the Public Roads Ad- 
ministration states in “Agriculture in 
the Americas,"’ U. S. department of 
agriculture bublication. 


Census Report 

WASHINGTON.—U. 8S. department of 
commerce has issued a 7- e re 
port on types of operation from the 
retail census, presenting statistics by 
types (chains, independents, etc.) for 
each state and each city of more than 
600,000 population, for selected kinds 
of business. te 


Lathe Standards 

NEW YORE. — American Standards 
Assn. last week announced publication 
of a new standard setting up require- 
ments for accuracy of engine lathes. 
Approval of the standard under the 
ation’s new emergency procedure 

Was announced in May. The stan 
a with a key problem in the ma- 
chine tool field, engine lathes being 
one of the master tools of industry 
whose accuracy is basic to the inter- 
changeable manufacture of a_ vast 
of machines and 


Anniversary Book 

8T. PAUL, Minn.—Donaldson Co., 
Inc. here has announced publication 
of its 25th anniversary book. The book 
has been dedicated to the engineers 
whose creative genius has given Amer- 
ica her leadership in power unit manu- 
facture, it was announced. 

ees 


Guide to Profits 

NEW YORK.—In line with its pol- 
icy of merchandising aids to its deal- 
ers, Gould Storage Battery Corp. has 
issued a new oklet called ‘‘Tho 
Gould Guide to Greater Profits.’’ The 
new book simply and effectively tells 
how to sell more service, sell more 
batteries, decrease service and selling 
costs, satisfy customers and—make 4 
greater profit. ‘ 


Bellows Catalog 
ENOXVILLE, Tenn.—Fulton Sylphon 
Co. here offers a concise ~w-peee cata- 
log on seamless metal bellows. and 
bellows assemblies, widely used by 
instrument, appliance and machinery 
manufacturers. ae ie 

Magnus Handbook 
GARWOOD, N. J.—Magnus Chemical 
Co., Inc. here, manufacturers of fleet 
cleaning materials, hand cleaner and 
industrial soaps, has issued a new 
50-page, illustrated handbook for truck 
and bus fleet use. . 


Telephone’s Role 
DETROIT.—Michigan Bell Telephone 
o. has just issued a booklet, ‘All 

Out for Defense,’’ prepared primarily 
to give telephone men and women a& 
wide view of the telephone’s part in 
the national defense effort. 

2 s * 


‘Citadels of Democracy’ 
WASHINGTON.—U. S. war depart- 
ment has issued the publication, ‘‘Cita- 
dels of Democracy,’’ which depicts the 
| development and construction of mili- 
tary cantonments and munitions plants. 


i 





Lubrication System on Wheels 
To Maintain Army Vehicles 


WASHINGTON. — Complete lub- 
rication system on wheels for 
servicing Army motor vehicles has 
been developed at the Holabird 
Quartermaster Depot, Baltimore 
(Md.), the War Department an- 
nounced last week. It is expected 
to be about the last word when it 
comes to fast field maintenance 
because it will be able to perform 
in the field any lubricating job 
that can be done in the shop. 

There is a greasing unit ar- 


Used Car Ads 


Are Improved 


CHICAGO.—A perfect record for 
used car advertising was scored 
during July by the Chicago Better 
Business Bureau, whose activity in 
maintaining high standards has 
the financial support of the Chi- 
cago Automobile Trade Assn., as 
well as the cooperation of news- 
papers and radio stations in this 
area. 

Reporting on the record, the 
CATA in a bulletin states that 215 
shoppings were made and 209 of 
the advertisements were found to 
be accurate. As for the other six, 
two contained typographical errors 
and the remaining four were 
changed in wording to avoid con- 
fusion. 

In the matter of complaints, 81 
were received by the bureau, 46 of 
which were adjusted or otherwise 
handled by dealers involved. The 
other 35 “apparently were not jus- 
tified.” 


Chicago Oil Dealers 
Favor Night Closing 


CHICAGO. — For reasons of 
economy and labor shortage, filling 
station operators in this area 
“overwhelmingly favor’ closing 
from 7 p. m. to 7 a. m., according 
to B. M. Provis, president of the 
Gasoline Retailers Assn. of Metro- 
politan Chicago. 

Provis cited such economy con- 
siderations last week as savings in 
light, power and labor costs, along 
with the fact that many operators 
are forced to work 14 to 18 hours 
a day because their employes have 
been lost to factories or have been 
drafted. 


Dealer Expands 

PHILADELPHIA.—To permit great- 
er emphasis on the service side of its 
business, Broad Motors Co., Ford and 
Mercury dealers here, has moved to 
new and larger quarters. All depart- 
ments of the business, including used 
car display, are under one roof at the 
new address, which affords expanded 
service and sales facilities. 


Linville to Chexall 


CHICAGO.—R. D. Linville has been 
appointed technical editor of the Chex- 
all division of Chek-Chart Corp. Pre- 
viously, Linville spent four years with 
Studebaker Corp. in the engineering 
and service departments. 


Oil Filters Added 


LA PORTE, Ind.—Utility of oil filt- 
ers in lengthening motor life is seen in 
the application of Deluxe Oil Filters, 
made by Deluxe Products Corp. here, 


'on the 9,747 new Half-Tracs now be- 


ing built for the U. S. Army. 


“Dealers Tell Me,’’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 


appears weekly in Automotive News. 


ranged so that two men have ready 
access to enough hoses, drums and 
dispensing nozzles to lubricate two 
vehicles at a time. Greases and 
oils will be pumped by air pressure 
direct from the original 100 pound 
drums in which they are received 
from the refinery, thus avoiding 
the possibility of contamination 
from outside sources. Even small 
bearings and grease cups can be 
supplied from the hose nozzles. 

Power will be supplied to the air 
compressor by a six horsepower 
gasoline engine. The engine is 
supplied with fuel for five hours 
of continuous operation from a 
tank mounted on the engine frame. 
The compressor is designed to de- 
liver 200 pounds of air pressure 
per square inch but will use only 
150 pounds per square inch to 
operate all three of the pumps 
which are expected to be in use at 
any one time. The engine can be 
started either by a hand crank or, 
if preferred, by the rope and pulley 
method. 

Hoses from the compressor to 
the pumps will be seven feet long 
so the pumps can be placed on 
cans arranged on the ground be- 
side the trailer. This method of 
operation may be followed at all 
times in permanent stations to 
minimize loading and unloading 
the heavy drums on the trailer. 
The supply of lubricants in the 
trailer itself will be used only 
when the trailer must be operated 
at places distant from points of 
supply. 

Of the four barrel-type air 
pumps which supply the lubes 
straight from the drums, two are 
of low pressure for the light lubes 
and one is high pressure for the 
heavy greases. The fourth pump 
is a@ spare high pressure pump 
which is only for use if the high 
pressure pump goes wrong. All are 


provided with an injector for anti-| @ 


freeze to prevent the moisture in 
discharged air from freezing when 
operating in low temperature zones. 
To maintain a normal ratio of lub- 
ricants, the unit will mount three 
100-pound drums of engine oil, two 
100-pound drums of gear oil and 
one 100-pound drum of heavy 
grease. Special lubricants such as 
water pump grease, kerosene, etc., 
will be stored in small containers 
in the spare parts and tool box. 





Auto-Lite Announces 


New Spark Plug Cleaner 


TOLEDO. — Controlled air pres- 
sure in spark plug cleaning, an 
Auto-Lite feature for the past three 
years, is again used by Auto-Lite 
engineers in a new cleaner recent- 
ly announced to the trade. 

With the use of Auto-Lite Zira- 
mic powder, the grains of which 
have been screened to a size that 
minimizes spark plug wear during 
the cleaning process, the new 
cleaner makes the operation easier 
and faster. 





Labor Pact Signed 

PROVIDENCE, R. I.—Signing of 
contracts covering some 60 employes 
of service and repair department of 
three local automobile firms was an- 
nounced here last week by Reginald 
T. Anderson, grand lodge representa- 
tive of the International Assn. of Ma- 
——,. AFL. : _.. companies are 

evaur, Inc., Bra 

Co. and Colt-Brady Co. a 





Priorities System 
To Be Explained 


To Service Group 


NEW YORK.— Members of the 
automotive industry under the 
sponsorship of the Metropolitan 
Tuneup Club have arranged an in. 
teresting, educational meeting to 
better understand the system of 
priorities and preference ratings of 
Office of Production Management 
as it affects the automotive service 
industry. 

It is expected that a representa. 
tive of the Priorities division wi] 
speak on the mechanics and opera. 
tion of the system. John F. Cream. 
er, president of Wheels, Inc. and 
chairman of the Automotive Edu. 
cational Commission, will act as 
chairman of the meeting. 

George F. Pigott jr., associate 
superintendent of schools in charge 
of vocational education will dis. 
cuss the necessity for complete co- 
operation on the part of members 
of the automotive industry in the 
development of emergency educa- 
tion established in the public! 
schools of New York for auto me. 
chanics in the National Defense) 
program. i 

An interesting educational) 
demonstration will be conducted by} 
W. G. Ball of the Ethyl Gasoline! 
Corp. to exemplify the effect of) 
incorrect motor adjustments on) 
fuel consumption. | 

It is also expected that Grover} 
A. Whelan as gasoline conservator 
under appointment by Mayor La. 
Guardia or one of his representa- 
tives will be present to seek the! 
cooperation of members of the} 
automotive industry in the present) 
emergency created by the shortage | 
of facilities to transport gasoline 
to the Eastern market. 


Appropriately the scene for this) 
meeting, which is to be held at’, 
p.m., Sept. 16, will be the beautifu) 
auditorium of the recently com- 
pleted Brooklyn High School 0) 
Automotive Trades at McCarren, 
Park in the Greenpoint section of 
Brooklyn. 


New Products 


i 





Paint Dryer 
DETROIT.—Jack Boydell, manager o 
the V.E.P. Co. here, manufacturers 0 
automotive finishes, announces a_nev. 
portable Veco infra-red s - | 
specially designed for automobile re 
finishing and repair shops. i 


New Oil Filter 
DAYTON, O.—Representing what 
described as a new technology in con: 
trol of filtration and flow of liquid: 
and gases, a porous metal produ 
known as ‘‘Porex’’ has just been intro 
duced by Moraine Products division o 
General Motors COrD., 


Tractor Rings 
ST. LOUIS. — Ramco 10-Up hea 
uty tractor ring sets are now av’ 
able for 10 additional makes and type) 
trac according to a) 
announcement by the Ramsey Accer 
sories Mfg. Corp. here. j 


Movable Tool Cabinet 
LOS ANGELES.—Plomb Tool Co. at) 
nounces the Wheel About—a mob i 
tool cabinet built on the principle of 
the ‘“‘add-a-shelf’’ book case—consist 
ing of the Wheel About roller cabinet 
on top of which may be mounted 
by bolts provided for this p 
@ tool chest. ae 


Spray Booth Coating 
BUFFALO. — Harris Soap Co. here 
has developed a spray booth coating, 
Boothcote, that is claimed to cut spray 
booth cleaning to a few minutes in 
stead of the usual hours 
for this job. 





Roxalin Flexible Lacquer Co. here 
their statement that ‘‘Roxaprene, 
corrosion resistant speed synthetic 
provides superior performance to 
vanized metal at a fraction of t 
processing cost."® F 


Supercharger Development 
BELLEVUE, O. — A new Typhoo 
Supercharger and Oil Bath Air Cleaner. 

most recent development in the @ 
motive supercharging field, has bee? 
announced by Bellevue Mfg. Co. here 


Noise-Conditioning 

PITTSBURGH. — Noise-conditionin8 
of automobiles is an idea offered 
Lee Sellars Corp. here. Secret of thé 
Sellars process ts a@ new thermoplastié 
coating of the entire undercarriage 
the automobile in a noise-deadening 
blanket, which is said to not ony 
eliminate squeaks, rattles and othe 
noises, but also to protect the 


against corrosion. 
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Ses 
Actual top and bottom prices on 1940, 1939, 1938 and A D V E R T { Ss E D Dealer ; Indianapolis — Times; Detroit — News; Chicago 
1937 used cars as advertised in local newspapers. —Herald-American; Dallas—News; Birmingham—Post; 


; : . * ® 
SEDAN prices only used in this comparison. News- U a C S il e Kansas City—Star; Minneapolis—Star-Journal; Denver 
papers used: Boston—Globe; New York—Times, Journal se ar e Ing rices — Post; Los Angeles — Examiner; San Francisco — 
American; Philadelphia — Bulletin; Cleveland — Plain For Week Ending Aug. 24 Chronicle. 
(Copyright 1941—Automotive News) 

















MAKE Boston New York Phila. Clev’d Ind’ polis Detroit Chicago Birm’ham Dallas Kan. City Minn’polis Denver Los Ang. San. Fran. Natl. Avg. 

Buick Series 40 "40]__ 825- 749| 795- 775| 775- 695 | | 865 _—|_-695- 645| 765- 499| 785- Ts | 795 | 795 | |_875- 795| 835 |_798- 716 
SS *80]__675- 555| 675- 650| 600- 485| 645- 625| 625- 620| 549- 455| 595- = 425| 625 «| —585 S| 585-575] ae ot | 597- 525 | 595 | 700— a | 605- 546 
"88 545- 395| 487 | 545- 465| 425- 395| 545- 445| 425- 349| 475- 355 | ! 395 | 495-445) 465 | _‘545- 485| 595- 445 | | 495- 420 
—_——— oan Ne ee ne eee eee eee SS | 
"87 395- 265 | | 395 | 495- ot 445- 395| $45- 288| 345- = 395 | $25 | $95- 295| 397- 338| 445- 425| 465- 365 | | 404- 335 

Cadillac 60 Special 40] | | 1895 | ee {——— | = | | | 1295 |__| 1845-1845 
etre a "39 | | | as 849 | —— en FI cc heceeeescnenes  eemesctsnes | t enesel cameeenennaseel a 
*88] 700- 645| 649 | | 875 | | | | | | _795 | | | |_755- 645 

| | | 


——— sae So LL oom Sa ———_———_—— —_— 
87] 395- 325 | | l | 475- 419| 359 | | | | 495 | | 481- 872 


Chevrolet Master 40] 595 | 597- 500| 585- 559| | 660- 565| 595- 495| 645- 485| 625- 600| 699- 545| 695- 595| 645- 599| 665 690- 515 | | G41- 546 
— 80] 400- 395 | | 465- 365| 545 | | 495- 400] 495- 395 | 525- 495| 495- 365| 595- 439] 495- 485] 545- 435 | | | 506- 420 





















ad *88]_ 425-335 | | 280 | _ 425 | 425- 345 | | 375- $15| 425- 295 | | 395- 350] 450- 349| 445 | 495 ea) 422- 355 
— "81 345- 265| 265 | 340- 285| 275 | $75- 205| 290- 237| 295- 245| 345- 295| | $45- 325] 369- i 375 | $75- 269| 498 | S41- 268 
Chevrolet Deluxe "404 575 | 575 | 650- 575| 655- 545| 645 695- 595 | 695- 595| 700- 673| 725- 567| 749- 599| 695- 675| 695- 595| |_671- 602 
ee en ae "894 | s*| 495- 450) 525 | «B45 - 525] | 495- 445| 525 | 548 525- 499] 549- 496| 595- 515| 535- 495| 534- 489 
aes cabana 38] | —StsédL;:s«éS@5- 845 | 209 | 465- | 395- 315 | 495 | 426- 362 

*87] 295- 285 265- 195| 345- 295| 325 | 445 |: S54- 207 





































| | 736- 505 

| 607- 547 

j= 399 l | 440- 336 

$65- 295| 3865- 265 Se 353- 264 

De Soto "40 695- 675| | | 695- 675 | | 695 | 695- 645| 795-745 | | 885- 745 | | | 845- 675 | |_750- 693 
eee ie | | 635- Arendt | | 535- 435| 645 | | 575 | 595 | | a = 
88] 465-355; | 495- 465 | oa l | 395- =| | 395 445- 395] 426 | 425 - 359 

*B7] 325- 275| 295 290- 245| 295- 235 | 395- 295 375- 319| 395- 295 a 277 

40] 755- 195| 695- 465 7 645 | 645 745- 645| 695- 565| 675- 525| 795- 545| 725- 695| 745- 725| 795- 599| 695- 648| 765- 695| 775 |_725- 600 

"894 645- 455| 627- 465| 545- 465] 625- 545| 545- 395] 495- 425| 545- 625- 400] 565- 495| 595- as] 645- a] 725- 595| 602- 491 

"88] 485-425 | 355- 275| 425- 365| 475- 425| 350 —*| 335 —Ss | 395- 275| 465 | 420- 358 

)- 195| 325- 225| 38 = | 395- 325/445 | 365- 275 

Ford V-8 “85” "40 685- 545| 625- 595| 524- 515 | 620- 550 479| 565- 465| 595- 545| 695-545 | 625- 595| 675- 549| 595 | = 725 | 688- 555° 
— 809 565- 345| 547- 395| 395- 375| 469 | 510- 365 | aa: 875 | 445- 345 | 525- 445] 435-395 | 495- 445] 496 |_575- 485 | 498- 397— 
*88]_ 395- 250| 345- $45| 825- 245| 360- 345| 365- 345| 270 | 295- 245| 323 335- 298| 395- 295| 428- 366| 350 | $56- 804 












87) 295- 145| 315- 197| 225- 150| 295 308- 197 





















Ford V-8 Deluxe 40] 625-595) | 575 | |_735- 635| 599- 469| 565-495, 695 695- 645| 698 695- 675| 657- 598 
398 495- 445 | | 335 l | 585- $75| 475- $45| 445- 395| 550 | 595- 565| 545- 535 | 505 | 515- 451 
88] 359- 325 | 389- 295] 395 | 485- 325| 375- 285 | 495 | 445 | 475 | 421- 315 
"874 335- 235 | | 269- 195| 245- 195| 275 | 250- 145| 180 | $25 | | 345 | 385- 264] 395- $25| $45- 225| | 204- 226 

| 


Hudson Six "401 | 629 
















(112) "899 445 | | 445- 415| 595 | 425 Lo 
38] 345 | | $25 $95- 295| 395 | 245 
(Terraplane) ’37] 325- 210| 279 | | | 295 












740] 850- 845| 985- 895| 945- 795| 945 













































































80) 666- 425| 695- 635| 595 | 795 | | 505- 495] 565 | 695 505 
88] 499- 475| 525- 399| 345 | 495- 465| 419- 325 | | 425 | 445 
87] 395- 295| 3$25- 227| 265 | 375- $45| 385- $80| 295- 175| 335- 199| 265 | 
——— ee ———————————————————————————————————————————————————————————————————————————————————————————————————————————— 
Mercury 40] (695- 670| 795- 535| 645- 569| 745- 695 |_ 695 | 695- 635| 725 | 695 | 749- 695| 788- 646| 695 795- 745| 835- 825| 735- 668 
30] | 625- 495| 575- 545| 575- 565| 650 | 565- 419] 575- 525 | | 545 | 545- 479] 578 | 665 | 595 | | 590- 505 
Nash Ambassador Six 40] 745-695 697. | 605. | 6%5-645|.~«W'“ «eS*~<‘(“;iCia MS} 895) S”Ss=~<~CS*té‘:;S*?Y;CTSC*~<C~*dtC!C~YYCC~;~;~;~;7+TS:*é<~i*?;*S;t””~*d*« ee 
Nash Ambassador Six a 745- = 697 | 675- 545| ae 
| | 595 | 575- 545 | a 
= a | | | oe | 
"874 | | 295 | 265- 245| 375 | 295 | 205- 285 | | 
(60) 404 700- OldsSix C60) "40 700-595 | | 745- 545 | 695- 685| 695 feet 7160 
a1 565- 545| 597 | 465 | 590- 575| 575- 545| 495 
495- 395 | | 495- 385| 535 | 495- 450 | | 5 i 445- 435| 525 402 
a 395- 310 | | $75- 295| 325- 265| 395- 250| 350- 225| 365- 285| | | 365- $25] 395- a 445- 299| 410- 385 | | 882- 303 
Packard Six “04 845-695; si | 895- 650 | |_725- 599| 695- 615| 745 | 620 |_795- 695| 845 | ~ | 825- 675 | | a4 655 
99) 625-525) —=«SY | 645 ~—s«| |_ 535 | 595- 525 | | | 575 - 525 
38] | | 495- 445| 695- 375 | | 475- 345 | | 475- 465 |. | 410 sips 408 
"879 425- 285| 360- 325| 345 | 375- 295 | | | $45- 245 | : | 375- $25| 395- 275| | 295 | | 364- 292 
Plymouth 40] 625- 495| 645- 510| 625- 535| 795- 695| 695- 595 | |_ 575- amet 645 575- 485| 595- 575| 645 | | | | 642- 544 
"894 525- 395| 525- 375| 4 495 | 525- 485| 480- 475 | _445- 375] 495- 365| 395 C 495- 395| 5645- 475| 498- 3-475 | 495- 435 | | 498- 425 
*$8] _445- 345| 245- 245| 395- 295| 425- 375| 375 _—«|_:345- 289| 395- 285| 395- 383| 295 | 445- 375| $99- $45] 395- 385 $80- 383 
$74 325- 150| 375- 155| 295- 215| 295 | 875- 285| 285- 225| $25- 245| 365- 295| 265 | $75- 275| 339- 195| 345- 295| a | 888- 285 
Plymouth Deluxe 404 645- 550| 645 | 589 | 645- 595| 645 | 577 | 595- 575| 695 | 698_—s |_:«G65- 650| 679- 665| 695- os 2 745 | 655- 593 
30] 54 545- 495| 479 | 445- 365| 545 | 525- 495| 435- 379| 495- 385| _525- 466| 525-4 495| 575- 496| 498- 465] 505- 459| 625- ai |_ 524- 454 
$8] 385- 375 | | 395- 365| 425- 375| 450- 425 | | $85- 297| 445 | —s«d|:C«AS- 825] 895- 5- 338| 495 | 445- 389 | | 427- 361_ 427- 361 
"87 315- 265 | | | 865- 245 | | 244 | 295- 265| 345 | | $25- 275] 395- 300| 395- 300| 365- 295 | | $38- 278 
Pontiac Six 40] 725- 645| 735 | 645- 575 | | | 590 | _745- 595| 745- 675| 795  —s|_745- 695| 750 745 115 127- 652 
"394 575- 465 | | | 495 | 595 | 449 | 565- 435| 550 _—«|~—«595- 495| 625- 4 8 625- 445 | - l | 499 | 665 | 561- 460 
88) (495- 395| 427 | | $25 _| 475-375 | | 445- 395] 475 | 335 | 495- 445) 525- 395| 570 | 457- 401 
87] 395- 295| | $25 | $45- 245| 395- $45| 385- 219| 345- 245| 395 | 275 ! $95- wae ae 279| 875- 205| 415- 350| 425 | 872- 293 
een reece 
Studebaker Champion 40] 595- 525| | _ | 595- 525| 595- 495| 549 | 565 | 645 | | | 649 | | | | 599- 515 
or) | | | 495- 445| 495 | | 475 | 465 | 525 fl | 495 | | | | | 492- 445 
sacar ne 
Studebaker Commander '40] | 597 | | 725- 625 | | | 845- 795 | | 695- 600 | 895 | | 751- 674 
89) 550- 545| 497 | 495 | 585- 575 | | 495 | 475 : 595 | | 505- = | | 675- 645| 556- 565 
88] 365 | | 395 | 495- 465| 445 | | 395- 365| 475 | | | 445 ae | | | 485- 415 
(Dictator) '37] 345- 185| 347 $25- 295| 350- 275| 265 295- 245| 395 $49- 197 475- 345| 425 857- 257 
Willys 40] | 425 ! | 445 | | | : | | | | 545 | | 465- 465 
i) | | | 385- 295| 325 | 333- = | | : | 445- 395 | | 8372- 328 
88] | | | | oe fF lh | $45- 275 | | 320- 275 
"87 | 165- 145| 225- 175| 125 125 225 265- —_rT TR 215- 195| 395- 165 217- 175 


National Average, All Makes, Aug. 24—$526-$457 
National Average, All Makes, Aug. 17—$517-$449 
Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national 
index. Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week. 
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Automotive Washington 


Approval Is Stamped on Nelson, SPAB ‘Czar’; 
Revision Likely in Car Quotas 


By William Ullman 
Washington Correspondent 


ASHINGTON.— 
4 The’ big ques- 
4 tion mark in 
, Washing- 
; ton last week 





m™ was how effec- 
= tive President 
Roosevelt’s new 
super - board 
wili =e if 
straightening out the kinks in 
the defense production program 
that have been causing increas- 
ing apprehension. But out of the 
welter of speculation there has 
emerged some _ general agree- 
ment. Vice - President Wallace 
may be the nominal head of the 
new Supply Priorities and Allo- 
cations Board but the real dy- 
namo of it will be a product of 
Hannibal, Mo. He is Donald Marr 
Nelson, executive director of 
SPAB, who came into the de- 
fense picture via Sears-Roebuck, 
where he has devoted nearly 30 
years of his life. Now his job will 
be making mass production of 
implements of war possible with- 
out too great dislocation of sup- 
plies to civilians, his traditional 
customers. 

Vice - President Wallace has 
already let it be known that 
he is going to leave most of 
SPAB work to Nelson, but 
many who have followed the 
executive director’s career are 
confident of his ability to do 
all that can be done in a most 
trying situation. On the other 
hand, some industrial observ- 
ers, while hoping for the best, 
are still wondering how effec- 
tive this latest reshuffling of 
the defense setup here will be. 
They hope it will prove com- 
parable to the War Industries 
Board which, headed by Ber- 
nard M. Baruch, brought order 
out of chaos in munitions pro- 
duction during the first World 
War. 

Then, it is recalled, there was 
a veritable carnival of turmoil, 
conflict and time-wasting from 
the time the United States en- 
tered the war until nearly 10 
months later when President 
Wilson named the War Indus- 
tries Board with Baruch as its 
chairman. And so fully did that 
great financier fill the chair, the 
names of the other members are 


hardly remembered. Now many are 
wondering whether Donald Nel- 
son as mainspring of SPAB will 
leave a similar imprint on his- 


tory. 
* * * 


Brilliant Record 


Precedes Nelson 


THAT NELSON is well equip- 
ped for the herculean task con- 
fronting him is generally agreed 
upon here. He has a brilliant 
record as a negotiator and har- 
monizer, qualities greatly needed 
because he is the only non-voting 
member of the board and the 
utmost of his powers may be 
required to guide it to sound 
decisions. If he can do that, it 
is agreed, he will be in a fair 
way of becoming the defense 
ezar for whom there has been 
wide demand. In the meantime 
he must see that decisions are 
carried out through the sprawl- 
ing defense agencies of all kinds 
—the OPM, Army, Navy, Lease- 
Lend organization, Export Con- 
trol Administrator and the Mari- 
time Commission. The potential 
defense czar was born 53 years 
ago in the Missouri town Mark 
Twain made famous. He is tall 
and heavy-set, sandy haired and 
bespectacled. Habitually smoking 
a pipe, he walks with a deliberate, 
solid step, and talks in low, un- 
hurried voice even when his lan- 
guage is quite emphatic. There 
is a judicial atmosphere about 
him, his deliberation causing 
some to regard him as _ indeci- 
sive, but one who has worked in 
and out of the government with 
him says: 

“He is more deliberate and 
procrastinating than most busi- 
ness men. He weighs all points 
of view. I will make more de- 
cisions during a day and get 
more work done, but he will 
be right more often than I 
will.” Industry may be sure of 
one thing and that is that 
Nelson will be guided by a 
three-point conviction to which 
he has held ever since he came 
here as a cog in the old 
NDAC, viz: 

The true measure of the mu- 

nitions program must be to 
equal Germany’s and then sur- 
pass it by a margin wide enough 
to assure victory. No other meas- 
ure counts. 




























EFENSE 


BUY 


A SHARE IN 


AMERICA 


The new United States Defense 
Savings Bonds and Stamps give all 
of us a way to take a direct part in 
building the defenses of our country. 


This 1s the American way 
to provide the billions 
needed so urgently for 
National Defense. 


s United States 3% 


DEFENSE SAVINGS 
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Until recently, at least, the 

defense program has not been 
laid out with this in mind. It 
was devised to defend the West- 
tern Hemisphere, sometime. It 
must become bigger and faster 
if it is to fill the commitments 
implicit in the nation’s foreign 
policy. 

By an improved priorities sys- 

tem, the government must dis- 
tribute raw materials in the most 
economical way possible to pre- 
vent unnecessary throttling of 
civilian industry. 


Revision Likely 


In Car Quota 

THIS LATTER is presenting 
an immediate problem. Already 
there is worry over an unem- 
ployment problem of depression 
proportions that is beginning to 
emerge from the armament 
boom. The labor division of OPM 
is said to have compiled a list 
of 50 cities classified as of the 
single-industry type and in di- 
rect line of fire if SPAB rules 
them out of materials upon which 
their factories depend to produce 
civilian supplies. 

Incidentally, manufacturers of 
civilian goods, including auto- 
mobiles, refrigerators and sim- 
ilar consumer durable goods, 
may before long find their 
materials problems less con- 
fusing though still serious. 
They won’t get all the ma- 
terials they want but they may 
know 2a month in advance 
definitely what they will get, 
William S. Knudsen of OPM, 
has let it be known, to fill 
schedules approved by the gov- 
ernment. the meantime 
there is a hint that the tenta- 
tive passenger car schedules 
for October and November, al- 
ready approved by the govern- 
ment, may be revised Sept. 15, 
when the OPM plans to submit 
to the automobile manufactur- 
ers their schedule for Decem- 
ber. Knudsen has made it 
clear that revision, if any, will 
not be upwards. The raw ma- 
terial situation may necessitate 
downward revision. 

Some defense officials believe 
“forward” buying is the cause 

of indicated shortages in metals. 
They suspect the Army and 
Navy of hogging materials, tak- 
ing more than they actually 
need for the immediate future, 
and that industry, too, is antici- 
pating its requirements too far 
ahead. But they admit they 
cannot prove this. 


Car Title Law 
Pushed in Ky. 


LOUISVILLE.—Need of a motor 
vehicle title law in Kentucky to 
reduce the number of stolen auto- 
mobiles was voiced last week by 
H. Clyde Reeves, state revenue 
commissioner. 

Such a requirement of owner- 
ship proof has been adopted by 33 
states, Reeves told the annual con- 
vention of the Kentucky County 
Clerks Assn. in a prepared ad- 
dress, and each has found the act 
successful. 

Listing the proposal among those 
likely to be presented to the Ken- 
tucky legislature in January, 
Reeves explained that there was no 
barrier in the sale of stolen auto- 
mobiles by thieves at present. 

The enactment of a title law is 
being advocated statewide by the 
Kentucky Automobile Dealers 
Assn. and the stand taken by com- 
missioner Reeves is very en- 
couraging to the Kentucky dealers. 


Calif. Car Wreckers 


Must Obtain Licenses 
SACRAMENTO, Calif.— Car 
wreckers and dismantlers of Cali- 
fornia have been advised that the 
automobile wreckers bill, which re- 
cently was signed by Gov. Olson, 
will become effective Sept. 13. 

The new act, designed to protect 
the public against fraud, provides 
for the regulation of car wreckers 
through the issuance of annual 
licenses after investigation in sub- 
stitution for the present fee sys- 
tem. 


Reo Ups Chapman 


LANSING. — Appointment of O. V. 
Chapman as manager of the Dallas 
branch of Reo Motors, Inc. wee. ~ 

robien, 


nounced last week by E. R. 
Reo general sales manager. 


Now and Then... 





IT WAS because he made such a great impression on William Robert 
Wilson, then with Studebaker, that George W. Mason today is president 
of Nash-Kelvinator. As a kid, Mason had become a motorcycle distribu- 
tor at the age of 16, which led him into an automobile distributorship 
with his father before he entered the engineering school of the Univer- 
sity of Michigan, where he majored in motor car engineering. From 


college he went to South Bend and there met Wilson. When the latter | 


' 
i 


went to Dodge in 1914, Mason followed him. Walter Chrysler hired | 


Wilson to supervise the reorganization of Maxwell in 1921 and Mason 
went, too. By 1924 Mason had become works manager of Chrysler, 
staying on that job until 1926. Friend Wilson was made chairman of 
the board of Copeland Products and that’s how Mason got into electric 
refrigeration. Copeland’s competition, Kelvinator, was having tough 
going in 1928 and Walter Chrysler told the board, “Go get George 
Mason.” And that’s how Mason became affiliated with Kelvinator. On 
this job Mason was better than a pulmotor, as the financial statement 
showed in 1936 when Charles W. Nash started looking for a man who 
not only could build cars but also sell them. There was only one answer: 
George W. Mason. So the kid who started life as a Tom Sawyer, trading 
this and that until he owned a motorcycle which made him into a 
motorcycle distributor, today is president of the Nash-Kelvinator Corp., 
a leader in two fields: automobiles and electric refrigeration. We picture 
him as he looks today, left, and as he looked in 1921, right, when he 


was works manager for Chrysler. 





| Dealers tell me.» = jon 





By 
O. Munn 


(Continued from Page 3) 


ready response from his custom- 
ers in liquidating these outstand- 
ings. 

There is another ramification 

of this business which has 
developed during this war pro- 
gram, resulting in shortage of 
new cars, which gives an auto- 
mobile dealer a chance to make 
real money on the new cars he 
does sell. I am going to devote 
considerable space later on to 
the necessary technique to help 
a dealer free himself from the 
uncivilized competition which 
has crept into this business to a 
marked degree in the last several 
years. The scarcity of new cars 
is no reason to suspect that buy- 
ers are no longer going to shop 
for long allowances. But, there 
are techniques that can, in a 
large measure, be used to make 
profitable deals without gaining 
the enmity of the customer. If 
you go after the prospect hard- 
boiled on the basis of “take it or 
leave it” because you have a 
waiting list of customers, you 
are not going to make a friend, 
and will perhaps lost a profitable 
sale. Dealers are going to be in 
business after this defense pro- 
gram is over, and they need to 
make friends, as well as make 
money. 
6 You will forgive me if I re- 

peat once. more my urgent 
recommendation—if you haven't 
already done so, enter used cars 
on your books at their wholesale 
value, not for what you take 
them in. I don’t care just how 
you make this entry, but it is 
rather fundamental. Otherwise 
your books are only fooling you, 
and your used car department 
hasn’t a chance to make good. 
Then, too, if a floor tax is ever 
placed on used cars, you cer- 
tainly will be more than glad 
you have your cars entered at 
their wholesale value rather than 
at a fictitious value because you 
will be forced to pay taxes on 
the basis of the prices you have 
used cars entered on your books. 
I know that if there is a used 
car tax you will eventually pass 
it on to the customer, but you 
might have a hard time financ- 
ing your stock of used cars until 
they are sold, and the tax re- 
covered. Then again, if you have 


paid taxes on a fictitious value, 
you will have put yourself in a 
bad competitive position in mov- 
ing your stock. 

*- * * 


Must Serve 


The People 

— defense program and short- 
age of new cars can really 

work out to your benefit if you 

will focus your attention on the 





' 
' 
i 
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i 
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| 
| 
| 


real objective of your business—to | 


serve people, not just the manu- 
facturer. The importance of the 
dealership is now being empha- 
sized. After all, you are selling 
people— not merchandise. If you 
keep your eyes on the public and 
your relationship with the public 
in mind, you intensify your oppor- 
tunities and build real security for 
the future. 


De Soto Feature 


To Be Headlights 


That Disappear | 


DETROIT.—A headlight that’s 
completely out of sight in the day- 
time, leaving front fender lines 
smooth and unbroken, will be one 
of the design features of the 1942 
De Soto, it is revealed by L. G. 
Peed, vice-president of De Soto. 

The car's lights, he explained, 
have been recessed into the front 
fenders. When there’s no need of 
using the lights, they are con- 
cealed and protected by flush- 
fitting sliding panels. Taking a cue 
from aviation, De Soto has named 
them “airfoil” headlights. 

Both the panels and the lights 
are controlled by a lever located 
just beneath the car’s instrument 
board. Pulling the lever opens the 
panels and, at the same time, 
turns on the lights. Pushing it 
closes them, turns the lights off. 

“Not only does the new head- 
light arrangement keynote the 
car’s advanced styling, but it serves 
a highly useful purpose, too,” said 
Peed. “The sliding panels, whe? 
closed, protect the lights from dust, 
mud and flying pebbles, kicked U? 
by passing cars.” 

The new “airfoil” lights, he 4” 
nounced, will be standard on 4 
De Soto models. 
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(Fla.) beach races; John Brisbane 
Walker, Jefferson deMont Thomp- 
gon — one could go on for a column 
and not take in all of the celebri- 
ties who did things then. 

Curry stayed on the job as auto- 
mobile editor of the New York 
American until 1934, when he fol- 
lowed Wetmore into retirement and 
went to California for his twilight. 
He was 81 years of age at the time 
of his death. 

* * 

ALTHOUGH Earl Gilmore had 
scheduled his seventh annual econ- 
omy run from Los Angeles to the 
Grand Canyon for Jan. 8, I had 
been fearful of late that it might 
be canceled as have been other 
motoring events. But I have been 
agreeably surprised to get a letter 
from Johnny Weiser of Ruthrauff 
& Ryan’s Los Angeles office, which 
handles the Gilmore advertising, 
telling me it is Gilmore’s definite 
intention to again stage the classic. 
Fear that Washington might frown 
on it has been removed because of 
the nature of the contest. The 
Gilmore teaches drivers how to get 
the greatest mileage economy out 
of their gasoline, so the Grand 
Canyon event should be a textbook 
for Harold Ickes in teaching the 
country how to conserve fuel. 
Plans are being made now for 
either Gilmore or his vice-president, 
Clarence Beesemyer, to visit De- 
troit this fall and round up entries. 

* * 


EN I was in New York re- 

cently I attended the dinner 
of the Long Island Automobile 
Dealers Assn. that wound up its 
annual golf tournament. Among 
the other non-combatants at Hemp- 
stead was one I had heard a lot 


Dodge Truck 
Sales Heads to 
Hold Meetings 


DETROIT.—Details of the most 
powerful as well as the most com- 
plete line of Dodge Job-Rated 
trucks ever produced; and ad- 
vanced, intensive marketing plans 
dovetailed with the “green light” 
given by the Office of Production 
Management for defense output of 
heavy-duty truck models, will be 
announced to the Dodge dealer or- 
ganization at a series of meetings 
starting Sept. 15 in key cities 
which, it is said, will surpass in 
importance any truck meetings 
held by the corporation in recent 
years. 

Two-day sessions will be con- 
ducted by three groups of factory 
truck sales executives headed by 
L. D. Cosart, sales manager, Truck 
division, who will hold meetings in 
Chicago, Detroit, Cincinnati, At- 
lanta and Greensboro, N. C. George 
W. Malcomson and Allison Miller, 
assistant truck sales manager, will 
be in charge of similar meetings 
in St. Louis, Kansas City, Okla- 
homa City, Dallas, Los Angeles, 
Seattle, Minneapolis, Pittsburgh, 
Philadelphia, New York and Bos- 
ton. 

Highlighting these gatherings 
will be the disclosure to thousands 
of Dodge dealers and salesmen of 
further developments in the Dodge 
truck program, begun last spring, 
of consolidating the entire factory, 
field and dealer organizations be- 
hind a comprehensive program of 
assisting business, industry and 
agriculture in attaining maximum 
efficiency in defense transporta- 
tion. 


6-Months Sales Reported 


At Record Pace in Va. 

NEWPORT NEWS, Va.—Sales of 
new automobiles in the Peninsula 
area for the first half of 1941 
boomed to 88 percent of total sales 
for all of 1940. Newport News sales 
equaled 97 percent of the 1940 total 
with Hampton sales representing 
85 percent of the total for 1940. 

Breakdown of the figures show 
that sales in Newport News and 
Warwick county during 1939 to- 
taled 850 new cars; 1,529 in 1940 
and 1,466 for six months in 1941. 
Sales in the town of Hampton, and 
Elizabeth City county totaled 887 
new cars in 1939; 1,727 in 1940 and 
1,462 for the first six months of 
1941. 


about but never had met—Fred J. 
Dose, now vice-president in charge 
of wholesale for Bishop, McCor- 
mick & Bishop, Dodge - Plymouth 
distributors. It wasn’t until last 
week though, that I realized how 
highly the Dodge dealers regard 
this man Dose, an admiration that 
was expressed in a surprise party 
on Fred, held on his farm at 
Wappingers Falls, Dutchess county, 
N. Y. They gave him a sterling 
silver service set suitable for 
either martinis, water or even milk. 


LOOKING into the Dose dossier, 
I find Fred has been 30 years with 
Bishop, McCormick & Bishop. Also 
I find the firm has one of the most 
colorful histories in the industry. 
Fred joined the organization in 
1912, six years after the firm was 
organized. Dose was active when 
the first Dodge car was presented 
in Brooklyn on Thanksgiving Day, 
1913, at a private showing. Prior to 
the Dodge contract, Bishop, Mc- 
Cormick & Bishop had held a 
franchise for Maxwell cars in 1906, 
when its founder, Eli H. Bishop, 
organized the firm. The Dragon 
car came along in 1908 and the 
firm sold eight of these cars or 50 
percent of the entire factory pro- 
duction that year; in 1908 Henry 
Ford’s $500 runabout went into pro- 
duction and Bishop, McCormick & 
Bishop obtained a non-exclusive 
dealership for Kings and Queens 
counties. By the end of the year 
the company had gained the ex- 
clusive Brooklyn franchise for Ford 
and two years later it was made 
Long Island distributor. In 1910 
Cole was added to obtain coverage 
in a higher priced field and in 1912, 
Paige, then a car of intermediate 
price, was brought in. 

* ¢ s 

WHEN THE Ford policy changed 
in 1914, Bishop, McCormick & 
Bishop decided to change its rep- 
resentation in the popular-priced 
field. The Dodge brothers who had 
been making parts and heat-treat- 
ing steel for Ford, announced that 
they would produce their own car. 
Bishop, McCormick & Bishop im- 
mediately took the franchise cov- 
ering Brooklyn and Long Island. 
This franchise was one of the first 
written in the United States by 
Dodge and the very first one in 
the East. 


In 1927 expansion of the firm’s 
activities enabled it to take in the 
Metropolitan territory of Manhat- 
tan, Bronx and Westchester in ad- 
dition to the territory already 
covered in the Brooklyn field. This 
later addition was relinquished in 
1930 when a corporation called 
Dodge Motors, Inc. of New York, 
was formed. 

It is estimated that since its in- 
ception, this firm, now the oldest 
and largest Dodge distributor in 
the world, has distributed 134,119 
new and 58,637 used motor vehicles 
throughout the local area, an aver- 
age of 5,508 units for each year of 
the firm’s 35 years’ existence. 


Henley to Head Detroit 


Office of Eastern Lines 
DETROIT.—H. Kurtz Henley, 
who formerly represented Eastern 
Air Lines in New York, Washing- 
ton and Phila- 
delphia, has 
opened an East- 
ern Air Lines of- 
fice in the Book- 
Cadillac hotel 
here. 

Henley will 
serve in Detroit 
as city manager 
of Eastern Air 





Lines. Paul H. 
Brattain, vice- 
H.K.Henley president in 


charge of traffic, 
Eastern Air Lines, emphasized 
that the opening of an office here 
will serve to expedite connecting 
air travel originating in Detroit 
and continuing to the South over 
the Eastern Air Lines system. 


cy a . 
Speed Limit Lowered 
RICHMOND, Va.—Gov. James H. 

Price of Virginia, has issued an order 
setting the speed limits for both state- 
owne passenger automobiles and 
trucks at 10 miles below the legal 
speed limits now in force, the move 
being designed to cut gasoline con- 
sumption in the interest of national 
defense. 
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E. BLEICHER 
a big “O.K.” on the 
roduction line. 


Dealers Setting 


vice-president and general manager of De Soto, chalks 
windshield of the first new De Soto to come off the 





"42 Prices 


Under ‘Wholesale’ Setup 
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real merchandising problem, in 
view of higher prices, higher taxes, 
the pre-selling of much of this fall’s 
market last spring the “inferior” 
rumors about 1942 cars, and the 
growing propaganda that Ameri- 
cans ought to buy defense bonds 
instead of purchasing cars, wash- 
ing machines, etc. 

If this stiffer sales resistance is 
met—and many believe it will be 
as the weeks roll by—the whole- 
sale-price structure may readily 
result in an insurmountable bur- 
den for dealers with high over- 
heads, who would lose customers 
to low-overhead dealers who may 
cut their price as much as they 
want. ’ 

The 1942 price boosts, which will 
average from 13% to 18% percent 
when the new federal excise tax is 
levied, are not considered out of 
line in view of higher manufac- 
turing and labor costs, curtailed 
production, etc. Since used-car 
stocks, as well as new-car inven- 
tories, have not fallen as rapidly as 
expected throughout the nation, ‘it 
is expected that any increase in 
used car prices will hold below the 
new price schedules for new cars. 
This will be due strictly to mar- 
ket conditions, since Henderson 
apparently has taken a “hands- 
off” policy as regards the proposed 
control of used car prices. 

Indicative of the price increases 
being made are the following 1942 
Plymouth and Dodge prices (ready- 
to-run in Detroit except for state 
sales tax and license), compared 
with final 1941-model prices, as ob- 
tained from a Dodge-Plymouth 
dealer in Detroit Friday: 


PLYMOUTH 

Deluxe 
Final Differ- 
1942 1941 ence 

MIND vi sscsdc cen $885 $760 $1 
Club Coupe ..... a = eum 
2-dr. Sedan ..... 930 809 121 
4-dr. Sedan ..... 970 845 1 
Utility Sedan ... 920 0 (  crccce  seeeene 
Special Deluxe 

ON oc xsaceee +e $795 $115 
Club Coupe ..... ee |. eee 
Conv. Coupe oo <a 1,007 133 
2-dr. Sedan ..... 950 845 105 
4-dr. Sedan ..... 877 113 
Town Sedan ....1,040 (cece teens 
Station Wagon ..1,210 1,031 179 

ODGE 

Deluxe 
Final Differ- 
1942 194 ence 
NE Boe cu caw bd $980 $872 $108 
Club Coupe ..... GR ee 
2-dr. Sedan ..... 1,040 925 115 
4-dr. Sedan ..... 1,080 964 116 

Custom 
Club Coupe ....$1,125 $1,005 $120 
Brougham ..... 1,090 972 118 
4-dr. Sedan .... 1,130 ,009 121 
Town Sedan ... 1,190 1,072 118 
a eee 


It is noteworthy that a check of 
several Detroit dealers, handling 
Plymouth, showed a difference in 
prices for 1942. Should this con- 
dition continue when, and if, sales 
slump below production, it might 


Okla. Truckers Ordered 


To Pay License Fee 
OKLAHOMA CITY.— Chairman 
J. D. Carmichael has stated that 
the state tax commission has ruled 
that operators sending two or 
more commercial trucks into Okla- 
homa should pay license fees on 
them. 

A provision in the 1941 motor 
vehicle license law permitting entry 
into the state twice a month for 
periods not to exceed 72 hours each 
applies to single truck operators, 
it was held. The law permits cer- 
tain exemptions along the state 
border. 


be possible that dealers in given 
localities may agree “off-the-rec- 
ord,” through their local dealer as- 
sociation, on a minimum and 
maximum price for each model. 
Under the wholesale-price setup, 
it is believed that the affected 
companies will refrain from ad- 
vertising any price in their news- 
paper copy, merely referring pros- 
pective buyers to dealers for prices. 
Federal Trade Commission several 
years ago decreed that car makers, 
if they advertised any price, must 
use a factory delivered price in 


their copy. or 


Packard Prices 


Now Complete 
Following are Packard’s prices 


for its 1942 models: 

Special Six—Cpe., $1,180; 2-dr. sed., $1,215; 
4-dr. sed., $1,250. Special Six Custom—Conv. 
epe., $1,385; 2-dr. sed., $1,270; 4-dr. sed., 
$1,305. Special Eight—Cpe., $1,235; 2-dr. sed., 
$1,270; 4-dr. sed., $1,305. Custom Eight—Conv. 
cpe., $1,395 (127-in. w. b.); 2-dr. sed., $1,325; 
4-dr. sed., $1,360. Super Eight (160)—(all 127- 
in. w. b.) Conv. cpe., $1,795; 2-dr. sed., $1,635 
4-dr. sed., $1,695. Super Eight (160) Special— 
4-dr. sed., $1,905 (on 138-in. w. b.); 8-pass. 
sed., $2,050 (148-in. w. b.); lim., $2,175 (148- 
in. w. b.). Super Eight (180)—2-dr. sed., 


$2,115, and 4-dr. sed., $2,215, both on 127-in. 


w. b.); Spec. sed., $2,465 (138-in. w. b.). 
Super Eight (180) Special—4-dr. sed., $2,550; 
lim., $2,675; formal sed., $3,050 (all 148-in. 


w. b.). 


Madison Listed as Top 
Car City in Wisconsin 
MADISON, Wis.—According to a 
report by the Madison and Wis- 
consin Foundation, this city, with 
@ population of 67,447, had 21,873 
automobiles in 1940, the highest per 
capita ownership of any city in 
Wisconsin, and a total gasoline 
consumption of 22,166,550 gallons 
in the same year. 
Milwaukee with a population of 


25 | 587,472 and an automobile registra- 


tion of 147,106, consumed 89,838,300 
gallons of gasoline or about 14,998,- 


25 | 000 gallons per 100,000 in popula- 


Gasoline 
(Continued from Page 1) 


mercial, agriculture and emergency 
vehicles would get their full needs 
so that spreading of the remaining 
supplies would amount to a 15 per- 
— curtailment for private motor- 
sts. 


Whether the utilization of the 
tank cars will rule out this order 
has not been determined as yet. 

s. * *& 


Voluntary Curb 


Sought in B.C. 


VANCOUVER, B. C.—Drastic 
curtailment of installment terms, 
and increase in the down-payment 
required on electrical appliances, 
automobiles, furniture and other 
larger items is expected here in 
the near future. The Retail Credit 
Grantors’ Assn. has already held a 
number of meetings of leading 
merchants, and has been in com- 
munication with J. L. Isley, min- 
ister of finance, with a view to 
devising a plan whereby volun- 
tary control of the present meth- 
ods of long term selling may be 
evolved before government action 
is taken to do so by legislation. 


It is hoped that sufficient re- 
sults may be secured as to elimi- 
nate need for government regula- 
tion, but the association is more 
anxious to set a lead than to ac- 
tually avoid any government ac- 
tion. It is felt the credit managers 
and merchants are better fitted to 
devise a solution than a govern- 
ment commission, which might be 
— of lawyers, economists, 
etc. 


U.S. Bureau to Aid 


Small Business 


NEW YORK.—Aid to small 
business in the solution of prob- 
lems arising under the anti-trust 
laws and assistance to small busi- 
ness enterprises in their relations 
with the federal government, in- 


:|cluding those connected with the 


defense program, will be offered by 
a “Small Business Section” which 
has been established in the Anti- 
Trust division of the U. S. depart- 
ment of justice at Washington. 

Explaining the new section in a 
letter to Senator James E. Murray, 
chairman of the special Senate 
Committee on Small Business En- 
terprises, Assistant Attorney Gen- 
eral Thurman Arnold stated: 

“As the title implies, the activi- 
ties of the section are to be de- 
voted exclusively to those prob- 
lems of small business for which a 
remedy may be found in govern- 
mental action, particularly through 
enforcement of the anti-trust laws. 

“The section’s structure will em- 
brace eminent economists, a staff 
of experts on small business prob- 
lems, as well as investigative per- 
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The Blitz Buggy has what it takes... 
frames made of 


N-AX 


High Tensile 


the low alloy steel with unusually high resistance 


to IMPACT and FATIGUE 








This little high-powered automobile, the creation of World War II, is 
built to operate over all kinds of country, rough roads and terrain, in 
blistering heat, in winter cold. It must keep on the job day in and day out. 

It’s no wonder then, that N-A-X HIGH TENSILE was selected as 
the low alloy steel for this application. N-A-X HIGH TENSILE can be 
formed readily, either hot or cold, with all the ease and speed of mild 
carbon steel—it goes through each phase of manufacturing smoothly, 
easily, quickly and economically. It has outstanding forging, machining, 
heat treating and carburizing properties. 


N-A-X HIGH TENSILE has superior ductility which permits cold 


| 
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drawing into intricate as well as simple shapes. And because of its ex- 
tremely high ductility, finished products and parts have unusually high 
resistance to IMPACT and FATIGUE, at very hot or sub-zero tempera- 
tures. It possesses excellent welding properties and has good resistance 
to both corrosion and abrasion. 

N-A-X HIGH TENSILE has been and is being used successfully in 
hundreds of exacting applications. A Great Lakes engineer will be glad 
to call in person, give you full information about the use of this low 
alloy steel in your parts and products. Telephone, wire or write for one 


today. No obligation or cost. 


LIST OF PRODUCTS 


Hot Rolled Strip (down to 1 inch wide)... 


Bars .. . Forging Bars . . . Automobile Bumper Sections . 
Sheet Bars . . . Hot and Cold Rolled Sheets... 
gi inches)... 


Hot Rolled Strip Sheets (up to 91 inches wide)... 
. Bar Mill Sections. . 
Michigan Metal for Vitreous Enameling.. . 





Spring Steel (carbon and alloy)... Merchant 
. N-A-X HIGH TENSILE Bars, Shapes, Sheets, Billets... 


Deep Drawing Quality (in all grades, widths up to 


Stran-Steel Metal Framing for Residential and Commercial Construction. 


GREAT LAKES STEEL CORPORATION—DETROIT, MICHIGAN 


Sales Offices in Principal Cities 


division of 





NATIONAL STEEL CORPORATION 


Executive Offices, Pittsburgh, Pa. 
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